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SLIGHT DROP 
IN GAS OUTPUT 
IN SEPTEMBER 


Production 
906,109,000 Gallons 
—Exports Off 


Special from A. ‘D. N. Washington Bureau 
ASHINGTON, Nov. 4. 
—Gasoline production 
for September amounted to 
906,109,000 gallons, a daily)- 
average of 30,200,000 gallons, 
G. R. Hopkins, petroleum ex-!} 
pert of the Department of} 
Commerce, announced today. 
The output for September rep- | 
;esents a decr of 4 per cent. in 
the daily average production in 
gust, but an increase of 21 
cent. over September, 1924. 
The indicated domestic 
sumption last month was 
000,000 gallons, a daily average 
of 28,300,000 gallons, Mr. Hop- 
‘kins said. While exports fell off 
-shamply, stocks were reduced 
7,000,000 gallons, standing at 
Pitreseowen gallons on Septem- 
(her 30. 
f Production of crude oil in Cali- 
fornia, Hopkins declared, showed 
a. decrease for the first time in five 
anonthes. 
\ The Bureau of Mines reports 
production of 64,907,000 barrels 
of crude oil in the United States 
n September, a daily average of 
2,164,000 barrels, against total 
production of 66,769,000 barrels 
mn August, or a daily average of 
6 153,839 barrels, September im- 
yorts of crude oil amounted to 
4,027,000 barrels, and exports 
‘922,000’ barrels, against 4,045,000 
and 1,465,000 barrels, respec- 
tively, in the previous month. 
, A total of 49,917,000 barrels of 
jerude oil was consumed east of 
ithe Rockies (excluding the Pacific 
,Coast districts), this 
\to a daily average 
barrels. These totals compare with 
onsumption of 49,779,000 and 
,605,774 barrels, respectively, re- 
‘ported in August. Stocks of crude 
pil east of the Rockies on October 
4 amounted to 300,981,000 barrels, 
@ decrease of 2,023,000 barrels com- 
Hared with September 1. 


NEW SPARK PLUG PLANT 
PLANNED FOR DANVILLE 


. 


s (2, 


ease 
per 


con- 


of 1,663,000 


Richmond, Va., Nov. 
Ee S.).—Announcement has been 
_*nade of the decision reached by 
W. M. Doucette of New York city, 
representing a syndicate of North- 
ern capitalists, to establish in Dan- 
ville, Va., a spark plug factory, in 
which a new product will be made. 
A quarter of a million dollars 
to be invested the plant, which 
will offer employment to some 
200 persons Danville was chosen 
because of the availability of mica, 
which will be used largely in the 
manufacture of the article The 
product is a new invention, already 
patented. 


MEMPHIS SEEKS 1926 
N. T. D. A. CONVENTION 


Memphis, 
phis tire 


is 


in 


Te nn.,, 
dealers 


Nov. 3.—Mem- 
have started a 
campaign to bring to Memphis the 
1926 convention of the National 
Tire Dealers Association. 

The association meets this year 
at St. Louis, Mo., November 16-18. 
R. FE. Logsdon, manager of the 
Memphis Convention and Tourist 
Bureau of the Chamber of Com- 
merece, is co-operating. 
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Auto Mfrs. Report 
Many Unfilled Orders 


New York, Nov. 3.—Reports 
from automobile manufacturers 
indicate that the unfilled. orders 
on shand reach well into the 
thousands. 

The Cleveland Automobile 
Company reports 2,500 orders 
still to be filled on October 23. 

The Hupp Motor Car Cor- 
poration had approximately 
8,000 unfilled orders on hand 
on October 23. 

The Jordan Motor Car Com- 
pany, Inc., reports approxi- 
mately 5,000 unfilled orders on 
_hand, also as of October 23. 





FORD HANGS UP 


————— 





ANOTHER MARK 


Turns Out 
Complete Vehicles 
In October 


Special from A, D. N. Detroit Bureau 
Detroit, Nov. 3.—The Ford 
Motor Company has again hung 
up a new recori of production 
by turning out 204,827 complete 
vehicles in one month, October. 
This is the highest record of 
monthly production made in the 
history of the company. 
Another daily high 
made October $1, when 
hicles came off the final 
lines. 

These lines, generally speaking, 
operate only eight hours daily, 
with occasional brief periods of 
overtime, with the overtime allow- 
ance taken into consideration. 

It is conservative to that at 
this rate of output a complete ve- 
hicle was produced every three 
seconds of actual operation, or 
twenty per hour, while the assem- 
bly lines were running. 

The Ford goal, which is now re- 
ported to be set at 10,000 vehicles 
per day, coming closer every 
week, 


Auto Exporting to 
Be Made Easier 


Nov. 


record was 
9,109 ve- 
assembly 


Say 


is 


3.—Greater facility 
to Detroit automobile and 
manufacturers in making exports 
to Europe is promised by the Frank 
Lane Co., operator of the Lane 
Lines of steamers. Mr. Lane, whose 
company operates the 
Nico and Anders, which 
rived during the summer with car- 
rived here during the summer with 
cargoes of rails and have returned 
to Europe with automobiles and 
parts, says that least ten 
will be used in service 
summer. 

The steamer 
to arrive Monday from 
with a-cargo of steel rails for 
Detroit, Toledo & Ironton Railroad, 
by Henry Ford. This 
make the second trip this 
the Anders to this port. 

The trips of the Anders 
Nico have been of 
nature, says Mr. Lane 
ticability of making 
shipments from this city 
land is now assured. 

“Import cargoes 
taken and for 
that we could not get 
outgoing tonnage, but 
turers of automobiles and acces- 
sories as well as other commodities 
have assyred us that we can count 
on large shipments during the open 
lake season next year.” 
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Monday to sell tickets for 


Armistice Night. 





‘EW USE FOR OLD TAXI—One of the famous old French cabs 

which rushed troops to the front in carly war days, converted 
into a ticket booth by New York debutantes who invaded Wall Strect 
Victory 


Ball to be held at Waldorf, 
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Would Put Trucks 
Off Boulevards 


2 
3.— 


Washington, D. C., Nov. 
An effort is being made to ex- 
clude motor trucks from the 
principal boulevards of this city. 
The order has not yet gone into 
effect, but the traffic director has 
proposed the innovation to the 
district commissioners Truck- 
ing in Washington has been in- 
creasing, particularly with the 
increase of building which has 
been going forward so rapidly. 
Motor trucking will be much in- 
convenienced if the new regula- 
tion goes into effect. 





BIG INCREASE REPORTED 
IN BUICK SHIPMENTS 


Flint, Mich., Nov, 3 
of the activity of the Buick Motor 


.—A reflection 


is seen in the 
the 
which 


Car Company 


report of Pere Marquette 


Railroad shows the com- 


pany’s. outbound shipments during | 


past seven days to be just a 


excess of 100 
the 


fraction in per 


more than for same week 


|; year. 
steamers | 


doubled 
October 


Shipments also were 
during the third week in 
as compared with that week 
ago, the report indi 
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|STEEL SHORTAGE 


HINDERS YIELD 


Despite This Contin- 
ental Motors Output 
Is Very High 


Special from A, D. N. Detroit Bareau 
Detroit, Nov. 3.—Though oper- 
jating at 90 per cent. of capacity 
jand employing the largest number 
| of men in recent years, Continental 
|Motors Corporation, the world’s 
|largest manufacturer of gasoline 
| engines, during the month of Oc- 
|tober was able to fill only 60 per 
icent. of orders on hand. ] 
A shortage of materials, princi- | 
pally steel, held operations the 
90 per cent. figure. | 
| With materials on hand 
| expected that the company will 
shortly increase output to Cca- 
| pacity. While final reports will 
not be available before - next 
week, indications are that the 
month of October equaled, if it 
did not exceed, any previous 
month’s business in the com- 
pany’s history. 
The men employed in the Muske- 
}gon, Mich., plant total 4,000, and 
‘the number in Detroit 2,000. 
Continental Motors Corporation 
; manufactures 


l 
| 
| 


at 
is 


it 


is 
automobile engines 


j}for more than a dozen motor com- 
| panies. 


‘No Action Seen on 
Interstate Traffic 


D. C., Nov. 3 





—With 
interest 
demand 


Washington, 
the approach Congress, 
has been revived in the 
i that interstate automobile traffic 
| be regulated by IFederal legislation 
and that automobiles doing pas- 

nger or freight business be sub- 
jected to laws, rules, regulations, 
and supervision are railroad and 
|} steamship lines. 

Congress is going to hesitate 
about taking hold of these ques- 
| tions, due to the difficulty in draw- 
ing lines and fixing standards, it ts 
said. It is considered that it would 
{not only be difficult to regulate 
taxis by interstate laws, but it 
would impose an _unjust 
; upon the owners. 
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FOREIGN MARKET 
REPORT HOLDING 
WINTER PROMISE 


| Additional Governiadilt 
Figures Optimistic 
In Tone 


ASHINGTON, D. C.,, 
Nov. 3.—A _ preponder- 
ance of optimistic reports is 
contained in a supplementary 
survey of American automo- 
tive respect for the last 
quarter of the year in foreign 
countries, made public today 
by Irving H. Taylor, acting 
chief of the automotive divi- 
sion of the Department of 
Commerce. 
American car 
predominance 
market 


maintain their 
in the Gelgian 
owing largely to light-car 
Apart from these light cars 
which are assembled in iv 
four medium priced A 

makes are competing very 

| gully with Eurgpean car 

same class, because of tl 

; eral popularity combined 

decided price advantage. 

Belgian sales outlook for the 
last three months of this year 
excellent, though November will 
possibly be a poor month, as few 
purchases are likely to be made 
prior to the automobile show to 
open December 5. The best au- 
tomotive selling season should 
begin in December, continuing 
through the first four months of 
1926. Sales are expected by 
dealers to be very active. 


Ss 


sales. 


is 


Automotive sales in Lithuania 
during the third quarter were bet- 
ter than during any previous 
quarter. Dealers report that they 
were able to meet the sales quotas 
allotted them by the manufactur- 

Low priced American cars 
gaining in favor and several 
dealers seeking agencies for 
cars Truck sales have im- 
and interest in light Ameri- 
trucks is evidenced by inqui- 
received by dealers. The 
horse-drawn train system 

discontinued and will 

by soon. 
and 


ers. 
are 
are 


can 


is to be be 
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‘A.C. to Start on 


Muffler Output 


Mich., Nov. 3,—The A. C. 
Plug Company will enter 
production of automobile mufflers 
this week, B. W. Deguichard, vice- 
president of the company, informed 
The Automotive Daily New 
terday. 

For 
been 
chinery 


Flint, 
Spark 
P 


yese 


several weeks workmen have 
busy installing modern ma- 
in the new east side factory 
of the company, and everything 
will be in readiness to enter 
duction in a few days, it-was said, 

Equipment for turning out sev- 
eral thousand mufflers a day has 
been installed and will be aug- 
mented as demand for the new 
product increases. 


proe 
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DURAY SETS NEW 
SPEED RECORDS 


Shatters 75 and 100 
Mile Marks, A. A. A. 


Announces 


} 
| 


Special from A. D. N. Washington Bureau 


ASHINGTON, Nov. 4. 
—As the result of the} 
automobile race in which the 


country’s leading drivers took 
part last Saturday, at Salem, 
N. H., the contest board of 
the A. A. A. announced today 
that two new speedway 
records had been allowed. 

These new speedway records, 
regardless of class for non-stock 
cars, go to Leon Duray, veteran 

driver, who set a new high mark 
for the 75-mile and for the 100- 
mile. Duray negotiated the 75 
miles for a world’s record in 35 
minutes, 00.48 second, that is 
at the rate of 128.60 miles an 
hour. 

He turned the 100-mile mark in 
46 minutes, 41.39 seconds, or at a 
speed of 128.55 miles an hour. 
Duray drove a Miller special. Prior 
to Saturday the 75-mile record was 
held by Tommy Milton, and was 
made at Culver City, Cal., Dec. 
14, 1924, at the rate of 128.40 
miles an hour. The previous 100- 
mile record was made on the same | 
speedway and on the same date} 
by Benny Hill, at the rate of 128] 
miles per hour. 

Some idea of the prize money} 
awarded in the track and speed- | 
way contests held under A. A. A. 
sanction is indicated by figures | 
made public by the contest board 
today. Since January 1 Peter 
De Paolo, who is leading the field 
by a wide margin for the 1925 
championship, has earned $89,- | 
000 in prizes. 

The largest amount ever earned | 
in a single year was by Jimmy 
Murphy, who had accumulated 
$110,000 prior to his death tow- 
ard ~e close of the 1924 season. 


KISSEL PRODUCTION AND: | 
SALES CONTINUE HIGH |. 





| 

Hartford, Wis., Nov. 3.—Kissel 
sales are continuing to mount new | 
high levels for 1925, officials of the | 
company announce. 

Production from January 1 to | 
October 1, 1925, increased 284 per | 
cent. over the corresponding period | 
of last year. September 1925 showed 
an increase of 453 per cent. over 
September 1924. | 
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Today’s Standing in the Time 
Payment Poll 


/ 





ALLOTS received to 
their opinion as to what the m 


One-quarter of purchase price 
One-third of purchase price 
One-half of purchase price 
Eight months, 

Ten months,........00eeee0% 
Twelve months...... 

Eighteen months............ 


first down payment, 50. 





date from 


and the maximum time for complete payments:— 


Average per cent. of sales in w 


automotive dealers expressing 
aximum down payment should be 


No, Votes, 
14 


465 
112 
15 
4 
512 


60 


hich a used car is takeh to cover 








Wabash Trains Carry 
Heavy Auto Cargoes 


Decatur, Ill, Nov. 3.—Wabash 
trains through this junction Sun- 
day handled nearly 320 carloads 
of autos, parts, tires, gas engines, 
ete., making it the heaviest ship- 
ment day in the history of the 
Decatur division. Of the 320 
cars 120 were from the Ford 
plant, which sent four full spe- 
cial trains through here, Another 
special of sixteen cars and one of 
thirty-five carried Hudson, Chrys- 
ler, Dodge and Cadillac cars. Or- 
dinarily the beginning of the 
winter season sees a sharp drop 
in the auto shipments. 





GOOD YIELDS ON 


FARMS REPORTED 


Government Figures 
Predict Improved Pur- 
chasing Power 


Washington, Nov. 3.—Agricul- 
ture has been fairly profitable this 
year, and the improved purchasing 
power of farmers will do much to 
uphold general economic well- 
being throughout the winter, the 

United States Department of Ag-| 
riculture declares in its October) 
report on the agricultural situa- 





Hints at New Idea | 
In Auto Lighting | 


Special from A. D. N. Detroit Bureau 

Detroit, Nov. 3.—An atmosphere 
of attention attracting mystery sur- 
rounds the meeting of the Detroit 
section, S. A. E., scheduled for 
Thursday evening in the General 
Motors Building. P 


tion. 

The department points out, how- 
ever, that while conservative judg- 
ment of the recovery of agriculture 
is warranted, farm prosperity can 


be as easily overrated as depres-{ ving 


sion. 
“It is a splendid harvest,” the 
department says. “Not bumper 
yields, but production well ad- 
justed to reasonable needs. The 
two great money crops, cotton 
and wheat, are now along where 
some idea can be gained of their 





hear 
assistant 


The members will 
Crane, technical 
the president of 


Henry | 
to 


General 


| who will present his suggested solu- 
|tion for the improvement of auto- 
| mobile lighting. 


not telling 
He says that it 


Mr. is 
his plan is. 
a new fangled lens, 
a tilting reflector 
lamp. 4 
Frosted bulbs are not required 
nor is the bulb masked in any 
way. It is claimed for the idea 
that it is so simple as to raise 
the question of why it has never 
been thought of before. Two 
cars will be shown at the meet- 
ing—one equipped with standard 
headlights, the other with lamps 
including Mr. Cranes’ euggestion. 


Crane 
is not 


swivel 


or a 





Foreign Market Report 
Holding Winter Promise 


(Continued from page 1) 


almost invariably the dullest season | 


in the Porto Rican 
trade. 


ably 


will prob- 


fall | 


as} 


sales 


In 


continue slow 


general, 
during the 
months beyond such quickening 
is the of 
new 
However, 


the} 


introduction | 


due to 
arriving 
fa 


substantial improvement during the 


models. which are 


there should be a irly 


last three months of this year, | 
should the good ts 
fo ra prot 
rialize. 


The Turkish auiomotive 


present prospec 


table sugar crop mate-| 
market 
for 
distributors 


has been improving steadily 


some months and 


appear to be satisfied with future 
prospects, 


Open cars comprise about 75 
per cent. of local sales, but deal- 
ers express the opinion that there 
is a decided tendency toward the 
adoption of closed types. 

The Esthonian automotive mar- 
ket seems to be sufficiently stocked 
with a large variety of different | 
makes. The activity in the imme- 


automotive | 


;in 


diate future depends on the result 
; of the harvest. 
Passenger car and truck 
|durins the third quarter of 192 
were slightly below normal in Cey- 
lon. Stocks on hand are about nor- 
mal. The sale of British-made cars 
increased very materially—prima- 
rily because of the price cuts made 
of British manufacture. 
In the selling season recently 
closed, the Finnish market ex- 
perienced a record year in the 
motor vehicle trade, in which 
American products stood out. 
Present economic conditions in- 
dicate that in the coming year 
consumption of motor vyehicles 
should show even a further sub- 
stantial increase. Over thirty 
American makes of motor vehi- 
cles are now represented in Fin- 
land and the only European cars 
presenting any serious competi- 
tion are the Fiat and Citroen. 
Finnish motor vehicle dealers 
have been handling the maxi- 
mum of business consistent with 
credit, and in general they have 
adhered to sound practices—not- 
withstanding the somewhat pas- 
Sive attitude of the banks in re- 
spect to financing sales, 


cars 


Motors, | 


what | 


a special bulb, | 


sale Ss 


value. Cotton apparently stands 
to bring its producers an income 
of approximately $1,500,000,000, 
which is about like last year, and 
wheat producers apparently 
stand to receive about $1,000,- 
000,000, which is also near or 
slightly below last year. 

“These two leading crops proba- 
' bly index the general crop in- 
}come. Agricultural income will 
not be greatly in excess of last 
year, but the point is that this is 
the second fairly profitable year. 
|The season will go a long way 
;to level up regional conditions. 
| The corn belt, along with the dairy 
jand diversiefied East, has been slow 
ito feel the stzsmulattng current of 
irevival, but now the rising prices 
lof hogs and cattle, together with a 
| reasonably good corn crop, 
|}some profit in the corn belt. The 
| slowly strengthening prices for 
|; dairy products plus higher pota- 





Automotive Industry in 
South Does Much Building 


TLANTA, Ga., Nov. 3 (U. T. Pp. S. ).—That the automo- 
tive industries in the sixteen Southern states have this 


year established a new record 
carried out by the different 


in the amount of construction 
branches of the industry is 


noted in a recent report of industrial construction activity 
in the South so far this year by a well known financing con- 


cern in Atlanja. 


The report is undoubtedly as au-@—————_—— 


thentic as such a report could pos- 
sibly be made. 

Including new companies formed 
in all branches of the automobile 
field, and new construction of any 
important type such as service sta- 
tions, new sdles buildings, factory 
branches, etc., but not including 
the motor bus industry, a total of 
nearly 1,700 projects were an- 
nounced during the first ten 
months of this year. 

This includes the sixteen 
Southern states, and much of the 
construction work involved has 
included the building of new sales 
structures, service stations and 
independent garages. Much of 
the work has aready been com- 
pleted, though some of it is still 
in progress in different parts of 
the South. 


Probably the two largest individ- ! 
jual projects completed this year 
jthe South 


in 
included the large plant 


|of the Ivey Street Garage Company, 
ti 


| | modern 
i the new 


j 


{Buick Motor Company, 


Atlanta, said to be the largest 
garage in the world; and 
Southern branch of the 
in Atlanta, 


in 


fone of the largest buildings of its 


| half roillion dollar 


| by 


{ 


| Candler 
| will also 





mean | 


in the South. 
Another project included is a new 
garage plant to 
constructed in 
Villiam Candler, well 
Atlanta banker, and son of Asa G. 
of Coca-Cola fame. . This 
be one. of the largest | 
plants of its kind in the South. 
The total amount of money 
volved in this construction has 
reached many millions of dollars, 
and, as stated, practically makes 
a record year certain for the in- 
dustry during 1925 in this fata 


Another Willys 
Boat Shipment 


Chicago, Nov. 3.—Preparations 
are being made for a third ship- 
ment by boat of Willys-Overland 
and Willys-Knight cars to Chi- 
cago and Milwaukee before navi- 
gation on the Great Lakes be- 
comes too turbulent. 

Already two shipments of 500 

cars each have been made from the 
factory at Toledo. The first cargo 


be 


| reached Chicago the middle of Sep- 


toes and minor cash crops promise! 


somewhat better income for the 

East.”’ 
Discussing 
regions, the department 
East busy with silo 


| 
| 
i 
| situation 
“The 
filing, potato digging, fruit har- 
| 
lt 


the by key 


says;—— 


is 


vest and fall work generally. 
Potato yiclds are disappointing. 
Corn growth is excellent, helped 
by late rains, Beans, buckwheat 
and other crops in harvest were 
damaged by heavy rains in the 
North. 
“The 
the ban of 
and heat 
astrophe 


is generally under 


Drought 


South 
dry weather. 
have been real cat- 
in northern Georgia 
of the Carolinas. 


a 


| portions 


| whole Piedmont region is hard hit. | 
but | 


The cotton is sfotted, 
generally fairly 

he corn belt has the 
vest well along, with the 
jmatured safely ahead of frost. ! 
| There is some chaffy corn in areas 
| hit by dry weather, but the bulk of 
jthe crop is apparently good grain. 


crop 


good. 


crop 


and | 
The | 


| by 


tember 
in this week. It 
the Penobscot, 


was transported 
owned by 


| Nicholas-Universal Steamship Com- 


| pany, 


| 
\ 
| 
! 
| 
| 
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} 
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corn har- 


| 


| The region is busy with the late! 


fall work. 
been planted 


jharvest and 
| grain hae 

|favorable conditions. 
cattle situations 
optimism. 
The department's index 
l relative purchasing power of thirty 
ifarm products is placed at 
lthree for ‘August, 
| ninety-one 


generally 


compared with 
in July, the five-year 


1909-14 average of 100 being used /is 


as a base,_ 


Winter | 

under} 
The hog and | freeze solutions for 
favor |The Department of Commerce has 


| branch, 


and in charge of R. M. 
Leonard. 

The ship was met at the pier by 
Manager G. V. Orr of the Chicago 
and a throng of dealers in|} 
the Chicago territory. 
ing much of its cargo here, 
boat proceeded to Milwaukee. 

Not only does the Chicago- 
Milwaukee shipment break all 
Great Lakes shipping records, 
but in loading the big boat a 
record was established which will 
probably stand for some time. 
A careful check-up of the load- 
ing time revealed the fact that a 
car was driven on board, let 
down through the elevator and 
run into place at the rate of one 


car a minute. 


the | 


COMMERCE DEPARTMENT 
ADVISES ON ANTI-FREEZE 


Washington, D. C., Nov. 
winter approaches motorists are 
giving their attention to anti- 
their radiators. 


—AS 


investigated and found that alco- 


of the}hol is a most satisfactory solution, 
; but that 
ninety-| not answer the purpose. 


kind of alcohol w 

Wood al- 
cohol is sold by many dealers, and 
while it may be used if pure, there 
frequently an acid reaction 


which will corrode the radiator. 


any 


12-MONTH SALES — 
YEAR IN AUTOS — 


Ricbenbather - Official 
Explains New Policy 
Of Manufacturers 


Special from A, D. N. Detroit Bureau 


ETROIT, Nov. 3.—The 
present demand for 
motor cars is only the natural 
and looked for fruition of 
plans made and _ policies 
adopted by manufacturers 


‘generally when they decided 


to incorporate in their prod- 
uct and to announce im- 
portant improvements and 
changes in mid-summer, in- 
stead of mid-winter, as was 
formerly the custom. 

This is how R. T. Hodgkins, gen- 





Atanta this year | 
known | 


in- | 


and the second cargo came} 


the | 


After clear- | i 


eral sales manager Rickenbacker 
Motor Company, explains it. 

“Fall and winter,’ says Mr.\ 
| Hodgkins, “‘are logically the best! 
| months to sell automobiles. In se+ 
| vere weather, one feels the need o 
la good car and a warm, weather-\, 
tight. body more than in warm 
| weather. We makers have always 
stood in our own way, however, 
waiting for the New York show to, 
announce changes. { 

“This year, another policy- hag 
been adopted, and the bumpe 
trade we are enjoying—to a con 
tinuance of which we all look for 
ward with confidence—is the direct 
result. 

“I find that the difference be- 
tween loss and profit in a deal- 
er’s balance sheet is méasured | 
by the number of months he 
keeps his store open and goes 
after business. Here and there 


ing in terms of the nine-month 
year; he does business for nine 
months and then crawls into a 
hole to hibernate for ninety days 
or so. But he is the exception. 

“As a matter of fact, most of the 
|credit for the new condition that ‘ 
| gives us a twelve-month year is due’ 
the dealer. He has always protest; 
ed against making changes in th@ 
season which by all logic ought te 
produce the greatest comand.’ 





Kansas Dealers to 
‘PayMore for Plates 


Topeka, Kan., Nov. 3.—Kansas 
automotive dealers will have a new 
increased overhead after January 
1, Frank J. Ryan, secretary of 
state, is notifying all dealers. On 
| New Year's Day the new law puts 
a price of $2 each on extra ‘“Deal- 
jers’ License’ plates. Heretofore 
| they have been paid for at 50 cents 
each. 

At the same time 
| verted passenger cars 
been made into light trucks will 
begin paying a lower license fee. 
Up to January 1 all truck liéenses 
of one-ton capacity or smaller have 
|paid $15 per year. The new law 
‘makes provision for. converted 
trucks carrying loads of 800 pounds 
or less to pay $8. 





owners of con- 
which have 


ADVERTISING MANAGER 

Oakland, Cal., Nov. 3,—F. N. 
Coats, regional sales manager for 
|the Chevrolet Motor Company 
| here, announces the appointment of 
|Hal Weller as Chevrolet advertis- 
ing manager for @his district. 


you find a man who is still think- } 


\ 


Fai 
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. wet New and Used Car Marts | 





Selective Selling 
Policy Popular 
In Kansas City 


Kansas City, Nov. 3.—“Selec- 
tive selling” is new policy that is 
being adopted by some Kansas 
City motor car dealers that, they 
assert, has made “business bet- 
ter” in spite of curtailed sales. 

The policy, in brief, is the re- 
fusal to accept an undesirable used 
car on a trade for a new car. 

Studebaker 

“We are turning down sales vir- 
tually every day where the used} 
ear figuring in the deal is undesir-| 
able,” A. F. Taylor, assistant sales | 
manager of the Studebaker Riley | 
Company, Studebaker distributor | 
here, said. ‘‘The policy has slowed 
up sales, probably 35 per cent. 
over this time last year, but we 
consider the ‘slow-up’ good busi- 
ness.” 





Chevrolet 

H. Sight ef Sight Brothers Mo-| 
tor Company, Chevrolet dealer, is} 
andther who is following the 
“setective selling’ plan. 

“We are refusing to let the used | 
car situation spoil a good busi- | 
ness,’’ Mr. Sight said. “Instead we 
virtually have quit accepting used | 
cars on trade-ins unless they are in| 
good condition and at a low figure. | 
Ve are pointing out to prospective 
buyers that their old car is worth | 
more to them knockabout car | 
than it will bring in the trade in.” 

Nash-Ajax 
George A. Wood, sales manager | 
the Nash-Levy Motors, Nash- 
distributors, reports business 
aermal, but a slowing down no-} 
— in the last week. 

“Our sales have been remarkable 
and we ¥ 2 only a seasonable slow- 
ing up. We are urging buyers to 
keep their old cars instead of trad- 
ing them in, pointing out to them 
the advantage of having them for) 
rough use. Naturally we lose some | 
by being particular, but we| 
see business prospects good for the | 
fall and winter.” 

Ford 

Thomas E. Garvey, manager of | 
the Clester Motor Company, Ford | 
dealer, reports a slowing down of 
sales in the few days. 
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of 
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sales 
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NEW ORLEANS 











° 
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New Orleans, La., Nov. 
All branches of the automotive 
industry in New Orleans are 
basking in the sunlight of in- 
creased business which is direct- 
ly traceable to the greatest agri- 
cultural yield in the past decade 
in Louisiana and Mississippi. 
Millions of dollars have gone 
into the pockets of planters with 
the cotton crop harvest, and farm 
workers generally for the first 
time in recent years have “real 
money” to spend. 

Motor distributors here are 
delighted with reports from deal- 
ers in the two states on conditions 
that said to apply throughout 
the South. | 

After paying 
land mortgages, 
are acquiring 
better 
automobiles 
negro field hands, 
demand for light’ used machines 
has been so great that small town 
dealers sold out and are 
sending more, 





| 
car 


are 


off long-standing 
plantation owners 
new cars of the 

and the buying Of 
extends down to the 
from whom the 


class 


have 
here 


WACO, TEX. 


for 








GENERAL BUSINESS SURVEY 

Waco. Tex., Nov. 3.—Strik- 
ing of oil at Prairie Hill, 17 miles 
from here last week, and the 
opening of the Texas Cotton 
Palace Exposition have caused a 
general pick-up in all lines of 
business here, especially those 
lines associated with the auto- 
mobile. | 

Automobile sales, both for used | 
and new passenger cars and for) 
trucks took a big jump with the! 
advent of these two prosperity in- | 
ducers. 


} usually 


Cold Weather 
Forces Slight 
Drop in Useds 


Davenport, Ia., Nov. 3.—The 
mercury tumbled this week to 
the lowest October temperatures 
for years and used car sales 
came tumbling after. This crude 
paraphrase of the nursery rhyme 
Summarizes the whole situation 
for the current week. 








Used car salesmen. clustered’ 
around the steam radiators this 
week and gazed out upon an icy- 
coated, almost barrent street, from 


; Which it seemed every prospect for 


an old model car had been blown. 


The weather man’s cruel twist 
of caprice reminded the sales- 
men that they hadn’t filled the 
cellar coal bin nor laid aside 
their Christmas shopping money 
—and it looked like a bleak 
season. ,The blow was the more 
cruel because October business 
had been pretty generally hold- 
ing its own, but the sudden snap 
caught few of them unawares, 
for dealers hate been wary of 
long-pulls on deals and seized 
every offer in recent weeks with 
an eye to a quick turn, 

Robert Galbraith of the Gal-| 
braith Motor Company estimated 
October business somewhat ahead 
the fall of last year and, 
until the temperature drop, hold- | 
ing up unusually well. Cars have 
been moving well in the $400 to} 
$600 group, he said, with the lower | 
figure representing, of course, the | 
quicker sales group. 

A. W. Duncan, head of the used} 


of sales 


|} car department of the Allen Motor 


Company, was ready to write finis 


| upon an excellent summer and fall 
| with this week's weather change. 


| TORONTO 











Toronto, Nov. 3 (U. T. P. S.).— 
Very optimistic is the opinion re- 
garding the used car_sales sit- 
uation in Toronto. Charles M. 
Ricketts, Toronto manager of 
the McLaughlin Motor Car Com- 


IR HARRY McGOWAN, who 
: sailed on the Berengaria 
from New York last week. Sir 
Harry is the European director 
of the General Motors Company. 











pany, Ltd., factory sales branch, 
reports that the company 
keeping right up to the schedule 
of selling to 100 used cars 
every month. 

He reports that it was turning 
over its entire used car stock every 
thirty days and had found no diffi- | 
culty in doing that right along. 

Mr, Ricketts said he had dis- | 
covered in the used car business 
that to quickly and _ successfully 
market their stock of cars there} 
were two outstanding essential re- 
quirements. 

These were: First, a really at-| 
tractive showroom to display the 
cars in, and second, to give people 


Is 


75 


| high value for their money. 





BUFFALO 








3uffalo, N. Y., Nov. 3.—Dis- 
tributors of some of the higher- 
priced makes of automobiles find 
their used car sales more satis- 
factory than does the averake 
distributor at the present writ- 
ing. One reason for this may 
be that the average machine 
traded in by persons who have 
become affluent enough to buy a 
car selling above the $3,000 and 
$3,500 mark is perhaps in better 
than the average condition, 
cither by reason of more careful 
usage or because it hasn’t been 1 
driven so far as in most tases. | 
Also, the consumer graduating 
into the higher-priced car has | 
been an owner of one of! 
middle-class cars|! 
such demand 


the standard 
which are in in the! 


}used car markets all the time—| 
| Buicks, 
| the like. 


Nashes, Studebakers and 
outside such distributors | 
car sales are not by any | 
lively. The situation re- | 
mains steady, however, as com- 
pared with last week’s’_ report, 
which showed a decided falling off , 
from the week before. : 


But 
used 
means 
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Utah Now Gives Autos 











| AUBURN SALES RISE 700 PER, 


| CENT IN DETROIT ea 
| Special from A, D, N. Detroit Bureau 
Detroit, Nov. 3.—The 
garnett Company, distributor for | 
jthe Auburn Motor Company in the} 
|Detroit district, reports an _ in-}| 
crease in sales to date this year of | 
700 per cent, over 1924. The large | 
increase is due to the popularity of | 
the new Auburn models, officials | 
of the company claim. Since first | 
exhibited here 114 new models have | 
| been delivered. 
Ninety-eight per cent. of Auburn | 
sales in the Detroit district this 
year have been closed car. 


ORGANIZATION TO HAN- 
DLE RICKENBACKER 
Dallas, Tex., Nov. 3.—Organiza- 
tion of the Dallas-Rickenbacker 
Company to take over the distribu- 
lint of Rickenbacker automobiles 


NEW 


2 
o 








in the Dallas territory, is now com- 
pleted. The new concern is com-| 
| posed of F. W. Grogan, formerly of | 
oe Tex., and J. E. Rogers, 
formerly of Fort Worth. The new 


jeoncern has taken a lease on a 


jlarge building at 607 South Orvay | 


St., and is preparing to launch an 


Proper Recognition | intensive sales campaign. 


Salt Lake City, Utah, Nov. 3.— 
survey 


A 


State for purposes of assessment 


is being made in the 


in which it is expected. automo- 
the 
bor- 


biles will value 
the 
It is expected 
that the survey avill show 80,000 
cars at average valuation of 
$300. Livestock raising is one of 
the state’s basic industries. Here- 
tofore, automobiles have been 
classed as “machinery, tools, per- 
sonal property,” and the like. 


exceed in 


livestock raised within 


ders of the state. 


an 


{ Tell your story to as many 
people as possible. 





CHRYSLER 
STUDY MICH. 


Grand Rapids, 
|; W. L. Peiter of Auto 
| Company, Chrysler distributor for 
|western Michigan, returned Thurs- 
| day from a motor trip with L. E. 
| Harris of the Chrysler 
through the northern part of 
| territory as far as Petoskey. 
The first snow to fall in 
|northern Michigan territory 
fall hit while the Chrysler 
were on their trip. . 

“The snowfall caused the only 
anxiety among the farmers that 
has been felt this fall,’’ said Mr. 
Peiter. “The northern 
potato crop is expected to be 
good as any in the recent history 
of this section, providing the late 


DISTRIBUTORS 
CONDITIONS 
Mich., 

the Peiter 


Nov. 3.- 


this 


the 
this 


| 
| 


With the Distributors 


Harley- | 


factory | 
men | 


Michigan | 


as | 


potatoes can be gotten out of the 
ground before too much snow 
falls. 

“If the farmers can take ad- 
vantage of the present prices, it 
will mean a great deal for auto- 
mobile dealers distributing in 
western Michigan territory. 
Every other condition in the ter- 
ritory is all that could be asked 


for.” 

CHANDLER AND CLEVELAND 
MEET IN GRAND RAPIDS 
Grand Rapids, Mich., Nov. 

Between forty ‘and fifty automo- 


3.——~ 


bile dealers from practically every 


| city in the western Michigan terri- 


tory were guests of the Chandler 
Motor Sales Company and the 
Richards Notor Car Company, 
joint distributors of Chandler and 
Cleveland cars in western Michi- 
gan, last Wednesday. 

At a dinner meeting the plans for 
Chandler and Cleveland distribu- 
;tion in this territory during the 
;coming year were outlined by 
|} Amos Gezon and O. E. Richards. 

The dealers placed orders for 
| approximately 200 -Chandler and 
| Cleveland cars, to be delivered as 

soon as possible. 


| ASHEVILLE OVERLAND HAS 
} TERRITORY EXTENDED 
N. C., Nov. 3.—With 
of. territory’ to 

clude western North Carolina, 
| Tennessee, Virginia, South Carolina 
and Georgia, the Asheville Over- 
land-Knight Company became the 
| largest direct distributor of 
| Willys-Overland products in the 
|South. With a record ot t 
|one years’ connection with 

dustry, fourteen with the [f 

at Toledo, H. H. McCulla has t« 
|named president and genera! nm 
lager; Louis Haas, treasurer; ¥! 
worth Lyman, sales manager; Nore 
man H. Williams, parts; D. F. 
| Rogers, service: Ben L, Ray, used 


Asheville, 


the extension in- 


Y 


cars 
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Skilled mechanics are one of the 
largest classes of buyers of 
Chevrolet cars. 


Chevrolet dealers find that men 
who understand mechanics are 
quick to appreciate Chevrolet 
modern features of construction 
and easily convinced of Chevro- 
let’s unusual “Quality at Low 


Cost.” 


CHEVROLET MOTOR COMPANY, Detroit, Micu. 


Division of General Motors Corporation 


Touring 
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Depressible Beam the Hope 

]* THE field of ‘automobile lighting no one speaks with) 

greater authority than Dr. Clayton H. Sharp, technical, 
director of the Electrical Testing Laboratories in New York. | 
A short time ago the Automotive Daily News asked Dr.; 
Sharp his opinion as to present lighting conditions and what 
is needed to improve them. In his reply there is much good 
sense, and we pass on his suggestions to the industry. 

“I think that the theory of the method of automobile 
headlighting that we are working on is correct,” says Dr. 
Sharp. “The specifications adopted by the American Engi- 
neering Standards Committee have received widespread 
adoption by the various states of the Union and offer the 
only system which gives promise of universal acceptance. 

“As to the details of administration, there is possibility | 
for much divergence of opinion. The fact is that headlight | 
laws have been very laxly enforced, and in view of this the | 
surprising thing is that conditions are not worse than they | 
are. Where active enforcement prevails, headlighting condi- | 
tions are for the most part pretty good. 

“The solution of the whole problem is to enforce the! 
existing regulations. To make a radical change would be an 
extremely perilous thing to do. What w 
that cars should be equipped with head lamps which are | 
capable of correct adjustment and which will maintain that | 
adjustment permanently, barring accidents. Cars should be | 
sent from the factory and from the hands of distributors | 
with their head lamps in correct adjustment. 

“I look also to great improvement in conditions with 
the adoption of some form of depressible beam equipment, 
so that drivers when passing can throw the beams down 
on the road, where they will be most useful to themselves 
and absolutely harmless to approaching drivers. 

“In these three things there is great hope for improve- | 
ment. First, intelligent and consistent enforcement of exist- 
ing regulations. Second, putting out headlighting equipment | 
of better construction than is found on many cars at the 
present time, with the head lamps on new cars properly | 
adjusted when they are placed in the buyer’s hands. Third, | 
the use of the depressible beam under the control of the | 
driver. 
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Here’s the opinion ballot below. ae 
tear it out, check your opinions and mail it 


to us today! | 





Editorial Department, Automotive Daily News, 

25 City Hall Place, New York City. | 
we believe that 
in making sales 


Gentlemen: In response to your inquiry 
the following method is the most satisfactory 
under the deferred payment plan:— 


The cash payment should be:— 


One-quarter of the purchase price Yes. 
One-third of the purchase price........ 1 Yes. (J No. 
The maximum period allowed for completing the payments 
should be: 
Eight months 


months 


| 
0 No. 
| 
| 


No. 

No. 

No. | 

O No. 

Do you favor O) No. 

What per cent. of new car sales are made with a used car 
taken to cover the first down paymenti 


Ten 


0 
0 


Twelve months 


Eighteen months 


an even longer period 


Firm name 


Address 











Result of balloting to date will be found on Page 2. 
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matter o*% 


jtakes risks simply 


‘Our Own Automotive Family Album 


The Boyhood Days of Our Industry’s Leaders 


By Kessler 
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oOuN KELPEY, OF THE WELDEY \WWUEEL CORPORATION OF 
LIFE AS AN ERRAND @0y FOR THE 
CORNWALL AND PRICE PAPER COMPANY. 




















With Massachusetts having re- 
cently placed a compulsory insur- 
ance law on its statute books and 
agitation for similar laws in other 
staies, this question is one that will 
be prominently to the fore in the 
near future. 


We have little to guide us as 
to exactly how such statutes 
work out, but Switzerland and 
Denmark have had some experi- 
ence. 
na- 


no 


there is 


In Switzerland 
tional insurance law, 
jout of twenty-two 
such enactments. 


cantons 


Consul General Louis H. Junod 
of the Swiss consulate in New 
York states that “Our federal 
parliament has such a law under 
consideration, and will probably 
enact one at the next session. 


what 
has 

as 
the 


“Tt to judge 


effect 


is impossible 
compulsory insurance 
had on automobile accidents, 
the canton laws anticipated 
growth of motor traffic. 


the results of the 
policy of compulsory insurance 
of automogbiles have been so 
satisfactory that the passage of 
a federal law is practically as- 
sured in the near future.” 


“However, 


Bech, 
New 


General George 
Denmark in 


Consul 


said:— 
never were without com- 
insurance af automobiles. 
alwuys been 
course.” 


“We 


has 


Both consul generals plainly 
intimated that compulsory insur- 
ance is a policy that admits of 
no question whatever. 


‘LUXOR CAB OFFICIALS 





put eighteen | $1,000 
have {heads and 


AND EMPLOYEES INSURED 


New York, Nov. 
of the Luxor Cab Manufacturing 
Corporation of New York and 
Framingham, Mass., have joined 
with the executives of that com- 
pany in the adoption of a group 
life insurance policy-issued by the 
Prudential Insurance Company, 
under which they will be protected 
in amounts ranging from $500 to 
$2,500 each. 

This policy covers 167 men and 
women workers, the total coverage 
involved being $182,000. Women 
will be protected for $500, 
and foremen, department 
executives for $2,500 


3.—Employees 


| each. 


considered a 


And equally plainly they thought | 


jthat no one in either country 
| would be tempted to break the law! 
simply because he carried liability | 
iisurance, 


It must be remembered, how- 
ever, that traffic laws in both 
Switzerland and Denmark are 
much more rigidly and rapidly 
enforced than are those of our 
own country. 

That may no on 

he i 
loss in 


explain why 
because 
prorected from pecuniary 
case of accident. 


e 
Ss 
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| 
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men for } 


\U. S. GETS TWO-THIRDS 
| OF CEYLON’S RUBBER 


London, Nov. 3 (U. T. P. 
—The rubber restrictions in Ceylon 
provide little opportunity to ake 
comparisons as to the growth of 
this industry, states a British 
official report dealing with trade 
conditions in Ceylon during 1924. 

Last year the United States took 
about two-thirds of the whole out- 
put; Great Britian took just under 
25 per cent., and Germany most 
of the remainder. 


8.). 





AUTO INSURANCE 

Fort Wayne, Ind., Nov! 3.—The 
| Atlas Casualty Company hz as been 
| organized to handle all branches of 
j}automobile insurance. 








24-Nov. 8—Shreveport, La. 
29-Nov. 7—Lendon, England. 


6—New Orleans, La., 
7-15—Sao Paulo, Brazil. 
9-10—Chicago, Hl. 
Hotel La Salle. 
9-10—Chicago, Hl., 
9-14—Chicago, Convention and Show, 
9-14—San Francisco, Cal. 


Industries. 
12-13—Des Moines, Iowa. 
18-14—Philadelphia. 

meeting. 
15-21—New York City. 

Salon, Hotel Commodore. 
16-18—Chiecago, Ml. 
16-21—Detroit, Mich. 
17-19—St. Louls, Mo. 
26- —lLos Angeles, Cal. A. A. A. 
26-Dec, 6—Berlin, Germany. 


—Waterbary, Conn. 
show. Date not set. 
—Columbus, 
show. Date not set. 


First National 


Good Roads 
Fifth Annual 


1- 8—TPernamboco, Brazil. 
3- 4—Washington, D. C. 
56-16—Bruseels, Belgium. 


— Wis. 
1l- co. 
11-13—New York City. 
Officials. 
11-16—New York City. 
14—New York City. 
Astor. 
16-23—Newark, N. J. 


Second World 


1¢-23—Miwaukee, Wis. 
26-29—Detroit, Mich. 
23-30—Cleveland, Ohio. 
23-30—Baltimore, Md. 
23-30—Detroit, Mich. 
27-30—Scranton, Pa, Scranton Motor 
27—Detroit, Mich. 
vention, 
27- —Detrolt, Mich. 
30-Feb. 6—Chicago. Eleventh 
30-Feb. 6—Washington, D. C., 


- 6—Chicago. 





Coming Automotive Events 


OCTOBER 


Auio Show at State Fair. 
Annual Truck Show. 


NOVEMBER 


National Automobile Dealers’ Association, Sales Congress, 
Automotive Exposition. 
Society of Automotive 


service engineering meeting, S. A. E., Hotel La Salle. 

Automobile Equipment Association, Coliseum. 
All-Western 
11-12—Washingten, D. C., meeting reoms, Department of Commerce, Motor Truck 


Iowa Automotive Merchants’ Association Convention, 
Society of Automotive 
Benjamin Franklin Hotel 
Automobile Salon, 


National Standard Parts Association Show. 

Motor Bus Show. 

National Tire Dealers’ Association Convention, 
250-mile race, 

Annual Automobile Show in the Kaiserdamm. 


Waterbury Automotive Dealers’ Association, annual auto 


Columbus Automobile Dealers’ 


DECEMBER 


Annual Automobile Show. 


JANUARY 


9-16—Philadelphia Pa., Philadelphia Automobile Show. 
Eighteenth Annual Automobile Show. 
American Road Builders’ 


National Automobile Show. 
Society of Automotive Engineers, 


Nineteenth Annual Newark Automobile Show, 
16-23—Philadelphia. Twenty-fifth Annual Automobile Show. 
16-23—Cincinnati, Obie. Automobile Show. 
Automobile Show. 
Society of Automotive Engineers, 
Automobile Show. 
Twentieth Annual Automobile Show. 
Twenty-fifth Annual Automobile Show. 
26—American Road Bullders’ Association. 
Trades Association Auto Show, 
Michigan Automotive Trades Association Sixth Annual Con- 


Sixth Annual Convention. 


Annual Chicago Automobile Salon. 
Automobile Shew. 


FEBRUARY 


Chicago National Show. 


Engineers, service engineering meeting. 


Road Show. 


Engineers, autongptive transportation 


Inc. Twenty-first Annual Automobile 


Association, Motor Hall 


Conference. 
Meeting of Highway Research Board, 


Association Annual Convention. 
Motor Congress for Foreign Automotive 


annual dinner, Hotel 


annual meeting. 


Good Roads Week. 
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JS inancial News of the Automotive Industry 








INVESTORS BUYING | RANGE OF AUTOMOTIVE STOCKS 


NEW YORK STOCK EXCHANGE 


MOTOR SECURITIES 


Rise in Stocks Due to 
Remarkable Earnings 
Of Auto Companies 


ETROIT, Nov. 3.—The 

action of the motor 
stocks indicates that the in- 
vesting public is comprehend-| 
ing the big business done by| 
these companies in the first! 
ten months of the year. Trad- 
ers are beginning to absorb 
the full significance of the 
production schedules and 
sales in the automotive in- 
dustry. 


Stocks of the leading motor car 
companies, as well as those of some 
of the accessories companies, have 
risen to new heights, in spite of 
liberal profit-taking. 

There is a wealth of good 
news available in the earnings 
Statements of several companies. 
Many traders had felt that they 
had alrcady discounted much of 
this good news, especially in the 
cases of Packard, General Motors 
and Chrysler, but the fact is 
that these companies showed to 
even better advantage than had 
been anticipated when the re- 
ports were made public. 

Packard's report was especially 
gratifying. This company, which 
reduced prices materially during 
the week of the New York show, 
did not get into full production on 
its line under the new price sched- 
ule until late in February, and ca- 
pacity production was not attained 
until a month later. Sales, how- 
ever, continuéd to pile up and since 
the early spring Packard has been 
steadily stepping up production to 
keep pace with demand. 

Reports of unusual sales in all 
divisions of General Motors were 
not surprising. It was known that 
all units of this corporation had 
made records, but the cash posi- 
tion of this company and the state- 
ment by Mr. du Pont recently that 
the company would pay $3 extra 
this year caused renewed buying. 

Chrysler advanced into new high 
ground on the statement of the 
company’s earnings, both for the 
third quarter and for the nine 
months of this year. This stock is 
selling well above $200 a share, 
and no dividends are yet 
paid on it. Net income, for the 
third quarter was $4,689,000, equal 
after all charges to $9.86 a share 
on all outstanding common stock. 
President Chrysler said that earn- 
ings are at the rate of $39.86 
share for 1925 

Briggs Manufacturing stock 
recovered from the _ slough in 
which it fell after reduction of the 
dividend, four weeks ago. 

Murray Body continues to show 
small change This company, like} 
Briggs, was forced to expend} 
large sums to make ready for the 
unusual business on the books. 
The company has more than $18,- 
000,000 in contracts booked and 
the stock is expected to show im- 
provement. 

Hayes Wheel 
share on the common 
preferred dividends, in the first 
nine months of this year. With 
the retirement of the company’s 
bonds, this common .stock like- 
wise is expected to 

Spicer has shown the effects of 
vastly improved business, in the 
automobile trade and for the nine 
months ended September 30, 
earned $4.21 a share on its com- 
mon stock, against $1.92 in the 
same period one year ago 


a 


earned $5.83 a 
stock after 


GOODYEAR VOTES DIVIDEND 

New York, Nov. 3.—The Good- 
year Tire and Rubber Company has 
declared the regular quarterly divi- 
dends of $2 on the prior preferred 
and $1.75 on the preferred. Prior 
preferred is payable January 1 to 
stock of record December 15, and | 
preferred January 1 to stock of| 
record December 1. 
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Bendix 
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DETROIT 


Advance Rumely 
Advance Rumely 
Ajax Rubber 
Allis-Chalmers 
Allis-Chalmers pf 
Am. 
Am. Bosch Mag. 
Am.-La France 
Briggs Mfg. Co 
Chandler Motors 
Chrysler Motor 
Chrysier 
Continental 
Dodge Bros. 
Dodge Bros. 
Eaton Axle & 
Electric Stor 
Fisher Body 
Fisk Rubber ... 
Fisk Rubber ist 
Gabriel Snubber 
General Motors 
General Motors pf. 
General Motors 
General Motors 
Goodrich 
Goodrich pf 
Goodyear pf 
Hayes Wheel 
Hudson Motor 
Hupp Motor 
Indian Motocycle 
Jordan Motor Car 
Kelly-Sprinefield 
Kelly-Springfield 
Kelly-Springfield 
Kelsey Wheel 
Keystone Tire 
Lee Rubber & 
Mack ‘Trucks 
Mack 
Marlin Rockwell 
Moon Motors .... 
Motometer A 
Motor Wheel 
Mullins Body 
Murray Body 

Nash Motor 

Nash Motor 
Packard Motor 
Paige-Detroit Motor 
Pierce-Arrow 
Pierce-Arrow 
Reynotds Spring 
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Wright Aero 


Yellow T. & C......-- 
BE. 


NEW YORK CURB 


Yellow T. & C. 


Cleveland Auto 
Durant Motor .. 
Electric Auto-Lite 
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Federated Motor 
Federal Motor . 
Ford Motor of ¢ 
Franklin Mfg. 
Goodyear ‘Tire 
Hood Rubber 
Intercon, Rubber 
Miller Rubber 
Miller Rubber 
Reo Motor 
Republic M 
Rickenbacker 
Stutz Motors : 
U. S, Rubber Re ! 
Yellow Taxi, New 
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STEEL PRODUCTS 
Semi-Finished—Gross Tons 


Billets, rerolling 

i Billets, forging 
Stee! bars (hot rolled) 
Plates (hot rolled) 

} Blue 
Black sheets 
Auto body 
Bands 

| Cold rolled strip 

| Hot rolled strip. 
ms Iron, Basic— 

Valleys 

Eastern 

i 

| 
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(Buying prices, f 
Heavy melting steel. 
Machine 
|} Cast iron borings. 
‘No 1 cast scrap 
| MIL L 
tase prices, cents 
High brass sheets 
| Copper, in rolls... 
| Zine, spot New York. 
Lead, spot, New York. 
Aluminum, virgin, 


Pe brass 
Copper ..e.+. 


| High biass (round % tc 


Copper, rods, round. 


OLD METALS 
are dealers* 
quantities, 


Following 
ing prices for large 
cars, New York:— 

| Heavy machinery com 
New brass clippings. 
| Auto radiators 
heavy 

light 


Brass, 
| Brass, 
Tea 
Lead, 


Battery lead 


annealed sheets...... 


Pennsylvania. - 
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First 
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9 Ribbed Smoked She 
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January-March 
Para-Up-River, 
ao, Cunsgse ° 
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tubes, No, 
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Garages (stee! ba 
Up-State New Yor 
Single tank cars, 
New York 
CRU 
EASTERN— 
Penn. grade oil 
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Co. lines ....$3. 
Bradf’d District 
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Tran.Co. lines 
Penn. grade oil 
in Nat. Tran. 
Co. lines ... 
Gaines grade oil 
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Pipe lines ... 
Penn. grade oil 
in Eureka P. 
Line Co. lines 
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India Tire to Pay 
Dividend of 2 P.C. 


Akron, O., Nov. 3.—Secretary- 
treasurer P. C. Searles of the India 
Tire and Rubber Company has an- 
nounced that a 2 per cent. dividend 
on India common would be paid 
January 1, 1926, te stockholders of 
record December 21. The regular 
quarterly dividend of 1% per cent. 
on the India 7 per cent. preferred, 
was ordered paid by the board of 
directors at the same time. 

India’s balance sheet for the first 
nine months of 1925, shows net 
earnings after all deductions have 
been made for taxes, depreciation, 
etc., of $39.74 a share on the com- 
mon stock. Should net~ earnings 
continue at the same rate for the 
remaining three months of the year 
the company will earn $52.50 a 
share on its common stock, Mr. 
Searles sald. 


Auto Steel Serap 
Market Is Firmer 


Detroit, Nov. 3.—The market for 
automobile scrap iron and steel is 
somewhat firmer. All grades 
turnings and borings have been 
advanced from cents to $1 a 
ton over two weeks ago. Other 
srades are advanced 50 cents a ton, 
except automobile castings which 
are unchanged at the ercent 
vance. 

The strength is attributed 
inter-dealer movement. 
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CALIFORNIA CRUDE 
OIL OUTPUT FALLS 


Decline of 4,700 Barrels 
Daily Shown in Week 
Ended Oct. 31 


Los Angeles, ‘Nov. 3.—California 
crude oil production in week ended 
October 31 declined 4,700 barrels 
daily, averaging 644,900 daily, 
against 649,600 the preceding week, 
Southern California crude produce 
tion averaged 376,900 barrels daily, 
a decline of 7,700 daliy. The prin- 
cipal decrease was at Inglewood, 
which slumped 5,600 barrels, all 
fields except Santa Fe Springs con- 
tributing to the decline. The rest 
of the state is estimated at 268,- 
000 barrels daily, a gain of 3,000 
barrels daily. Increase of 8,000 
barrels daily at Ventura more than 
offset the shutting in of heavy oil 
production on account of recent 
price cuts. 

The daily 
rels) in southern 
gether with total 
follow: 


average output (in bare 
California, toe 
output of state, 


Oct. 31 
Daily 
109,000 
76,200 
56,400 
45,000 
35.000 
29,500 
5,800 


Oct. 24, 
Daily 
109,900 
81,800 
54,000 
47,000 
35.500 
29,900 
26.500 
384,600 
265,000 


Long Beach. 
Inglewood 
Santa Fe 
Huntington 
Torrance 

Dominguez 
Rosecrans 


Springs 
Beach 


5,900 
,000 


Totals 
Rest of 
649.600 


——@ 


644, 900 


Total, all California 





Chrysler Earnings Justify 
Confidence in Its ‘ 


New York, Nov. 
ings statement of the 
Corporation demonstrates 
sively that there has been 
back of the recent sensational 
in its stock than manipulation. 
Above $200 a share it not 
seem too high for the stock of a 
company that in one-quarter earns 
at the rate of $40 a share annualls 
on the 910 common 
With prospects for continued good 
earnings. In addition, Chrys 
the last year added $15,000,- 
to its net current and 
its cash and ates 
from around 
$23,000,000. 
traders have been 


does 


677, 


over 
000 assets 
certific 
of deposit $5,000,000 
nearly 
Many 


saying 


Winter 





rise 


3.—The earn- | that Chrysler 
Chrysler | high 
conclu-} 

more 


shares, | 
im 
ler | 


ido 


| share. 
| that 


led 


| its 


stock has been too 
it reached $150 a 
could conceive 


ever since 
They 
company could stage the 
extraordinary performance reflect- 
in the third quarter’s earnings, 
Chrysler's earning power has been 
beyond question and 
is another impore- 
stimulating the ree 
demand for the 
course of the 


not 
the 


demonstrated 
asset value 
tant factor in 
irkable public 
The future 5 

will depend upon the come 
ability to maintain earnings 
high level, but those who are 
with the company’s affairs 
difficulty in this 


stock 
tock 
pany 
at a 
familiar 
not 


expect any 


' direction. 


Acid Etching 


increases 
acid content in motor oil contamina- 
tion to a maximum—and destructive 
acid etching results. 
bination of sulphurous acid, water 
dilution, gas dilution and abrasives 
that form SLUDGE—in some mo- 
tors all of the time, in all motors in 
cold weather. 
story to motorists everywhere, and 
are telling them of the KINGSTON 
OIL-AERATOR AND FILTER, 
the Sludge Remover. 
NOW for this business. 


BYRNE, KINGSTON & COMPANY, 
Kokomo, Indiana 


Branches:—New York, Chicago, Detroit. 


Distributors 


“Tou Aerator Filter 


the sulphurous 


It is the com- 


We are telling this 


Get in line 
Address 


in all important cities. 














6 AUTOMOTIVE DAILY NEWS, WEDNESDAY, NOVEMBER 4, 1925 


Texas Motorists Must Equipment News || Increased Car Sales Spur 
Have Lights Tested Again | 0.20 °".0""":. | Accessories in California 


en Baker, manager of the Western 
DALLAS, TEXAS, Nov. 3 (U. lights inspected according to the | Auto Supply Company branch in Os ANGELES, Nov. 3.—The condition of the local acces- 
P).—The 850,000 or 900,000 mo- | new state law. Oakland, will attend the November sory market is pronounced down accessory “row” as 
tor vehicles in Texas —_ Out * ~ —_ — accessory show in Chicago. healthy and still climbing to that point where many of the 
dergo another test or 1ing automo es n xar cou y. . . . ° Ps PY . 
arrangements before the first of more than 4,000 have as yet failed iY janameeanie mane Phe = aye Peay" distributors vith revamping their buildings 
the year. The lights on these | to get their certificates which bod : ‘ reas o provide for departments wit department heads, so seg- 
vehicles were tested in Septem- | approve their lights. ing daily, especially among such | gregated as to cater to the wants of every individual acces- 
lines as windshield cleaners, | sory type. — 


ber aecording to law, but the law A large number have been ar- 
provided they must be tested | ected and fined, and those who| bumpers, windshield wings, etc. The close of October brings to |f = 
again before licenses will be is- escape arrest will be unable to get Tires are showing activity aS {|,n end a month of tremendous N. A ¢ 
sued for another year. their new auto licenses, since the| OWne™ begin to equip for the | tyrnover—in every accessory line, ew ccessortes 
Tne fee for testing lighting |jaw states that the headlight cer-| "#!my season. surpassing the same period of a 
equipment on a motor vehicle is/tificate is essential in order to ob- The Western Auto Supply Com-j|year ago by many thousands of BAILHE ACCELERATOR 
25 cents, but since at least 75 per/tain the new license. pany will open another retail store | dollars. 
cent. of the lights are said to be See EE EEEEEEnEEEEE in the San Pablo district within This healthy condition is at- 
faulty the moter venes owners VISITING BIRTHPLACE the next thirty days. This will! tributed to the heavy buying of 
will probably pay out an average of 2 ° make three contact points for the 
$1 each for new lights, repairs,| Chicago, Nov. 3.—T. J. Thomp-/| firm in this city. new cars as well as the activity 
lens, etc., or some $850,000 in the |son, member of_the board of direc- a throughout southern California 
next few weeks. tors and general manager of sales COLUMBIA STEEL “= povregy Ay + aN price re- 
Accessory. dealers expect the| or the standard Oil Company of| Elyria, 0., Nov. 3.—The Colum-| quetions on new cars has had 
ert or ib sacmminie GPGns Gaur: Indiana, has sailed on a month’s| bia Steel Company, manufacturer! also a stimulating @ffect, accord- 
ee tone ag ox Pac vy ean of polished sheet steel used largely | mg to those in charge of the sev- SSS 
SAN ANTONIO ; weer ni pater ine bes era tg : in the manufacture of automobile 8 ciate te oibak Geos tha ea Applying a new principle jto its 
San Antonio, Tex., Nov. 3.— STEWART AUTO BODY bodies, is enjoying a period of} jing in the original purchase is |°Peration, the Bailhe accelerator, 
According to Frank Grimsinger Hopkinton, Mass., Nov. 3.—The PEON UENY- Last month the com-| being expended in accessory | made by the Bailhe Manufacturing 
of this city, headlight inspector : pany did the largest business in its equipment. iCompany, Fort Wayne, Ind fs 
for Bexar county, there are still | Stewart Auto Body Company haS| pistory, and expects to beat, that 5 Mt Mobic veliient ot: 1061 a . on sage: 
4,000 motorists in this county who | moved its factory to its former lo-| record this month. It employs 300 Noble Company, be the largest claimed to have oe distinct ad- 
have failed to have their head- | cation on Main Street, Woodville.| hands and is inereasing the force. distributors of dccessories on the vantages. It consists of a large 
ee Pacific Coast, in an interview re-|rubber pad, three inches in diame- 
garding the growth of the local ac-|ter, which is carried on a rocking 
ecessory end of the automotive in- | ball joint. 
| dustry, states: “I fully realize eee Acceleration is obtained for start- 
‘future growth of this line of the/ing and traffic speeds by pressing 
business, and to prepare myself in | straight down on the pad, and, for 
its every angle, I make three and! higher speeds, by slightly tilting or 
jfour visits to the factories in the; rocking the pad. The pad serves 
*‘Vertical-8-Superfine’’ | East during each year for the pur- jas a foot rest, since, unlike the 
Brougham | pose of keeping in close touch with | eonventional accelerator, consider- 
| Eastern conditions and to meet!apble pressure can be exerted on it 


$ |men from all over the country for | without increasing the speed of the 
| the express purpose of securing | car. 
i s 
new sales ideas and to check on Also, because of its mounting, 


new accessories and to improve- | travel over rough roads, causing 
f. o. b. factory, plus war tax ments on old, so that I may keep ;the foot to alternately press and 
our local territory fully in touch | witharaw from the throttle, wil) 
with accessory conditions.” ;not .cause jerky mevement of the 

The future of the West in the ac- jcar. The pad is a solid support, 
cessory field is looked forward to;and direct pressure on it does not 
with every indication of .an in-| cause great increases in car speed. 
crease all down the line, and the; Cable made of steel piano wire 
|large distributors are_ enlarging | connects the accelerator with the 
| present facilities for handling the | carburetor. Installation is said to 
'expected increase in demand. | be simple, and once installed it 
,| does not need to be disturbed. The 
| floor boards can be lifted and 




























































































CANTON, 0. placed above the brake pedals 


without disconnectifg ‘it. 

Canton, O.. Nov. 3 A gain of | It is being introduced particular- 
a . - 4 eo Oe « = " ieee — = ‘: 

approximately 20 per cent. in 2 ber : ae ee 

auto accessory sales this month sc ies aan bis 

as compared to the same period 


M t e V ] | @ year ago is reported by lead- ' DODGE OWNERS HAVE 
ing wholesalers in the Canton 

os Amazing alue ing Mholesalers in the Canton | BARKING PROBLEM SOLVED 

. : ness has been evident since the “3 
Never before, a the first auto- would, on seeing it—expect to | middle of the month, dealers San Antonio, Tex., Nov. 3.— 
mobile was built, has the buyer pay more nearly $5000. sad. | Dodge owners of this city wjll no 
been offered so much for his Jn performance, it is ‘‘1927’”’—no “From all over Eastern Ohio ; !onser ue Bera iy: * qgrees. = 
money. such performance was obtain- come reports of better business in! P/@ce to park near the business 


. auto acceesorinn.” mai owulins } section of the city, for this problem 
And of aff the cars efered. this able at any price two years ago, ides aihes weeeceae Pacing mage /has already been solved for them. 
‘ sher, sales manag I 
new Rickenbacker ‘‘Vertical-8”’ 


or even one year back. | Battery and Electric Company, Richard Bree, mrs — — aon 
: Ber eee , ; acti. ; ganized what he calls the “Dodge 
Brougham, at tna ow sedanad Two years hence, other cars will wholesale distributors of practi- 
price, is the most amazing value. 








Le 


} 

| 

| 

ining 
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Le 


- . | Service Club,’’ and is using a va- 
‘ . ° cally all the important accessories | . 
be as this ‘‘Vertical-8’’ is now. td “Our Riese a ~ 5 Base ood | C28t lot near the heart of the busi- 
| for some time and the outlook is| ness district where all Dodge own- 


Unless you have seen—unless you ers are 
: oe A s permitted to park their 
el - - " most encourz siness | , ; 
Two years ago—only two years have actually ridden in this car | wtehst ™ saa oe Pe gong | cars at any time, day or night, free 


back— you could not have pos- —you cannot appreciate how he of charge. Fully 200 owners have 
he most important factor in |already taken advantage of this 


sessed so beautiful a car as this great is this value. | the trade thus far this fall has ™ nite Edok a arte 
for several thousand dollars And il h held h | been batteries of the standard ag sarang le — wri = 
more than its present price ne, WOE Fee Sere Bers the | eleven-plate type, wiles sine is |cordine ta Me. Drake, ithe tote 

e wheel with your own hands and Br tee ge es a = a Rs , cording to Mr, Drake, other lots 
: d the thrill of this beauti P' per cent, of the | will be opened as soon as they are 
This 4-door Brougham mounted sense 1é thrill o is Deauti-~- motor cars now in use, officials | ready. 


on that wonderful eight-cylinder ful silent thing in action—you | of this concern said, There has 


° ° can have no adequate idea of | been no change in price for two : 
rr lists at $1995 f. 0. b. what we casa te that word | months and none -is contem- | Bumpers have been in good de- 
inne “Performance” as achieved in i bee 
Did you not know its price, you this Rickenbacker Eight. | electric windshield wiper, which EVANSVILLE IND 
has been in unprecedented demand ? “ 
RICKENBACKER MOTOR COMPANY | the past two weeks, due to the con- | 

DETROIT, MICHIGAN jtinued snows and _ unseasonable Evansville, Ind., Nov. 3.—Ac- 

| weather. Dealers all over the ter-; cessory sales volume in this sec- 

ritory have been having big suc-} tion is at about the condition to 
cess with this article, they said. | be expected for this season of 
| Ignition systems for Ford cars | the year, according to reports 
have been selling well, as have of the three leading accessory 
' 
| 
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Famous “‘Six"’ Prices Vertical “‘Eight’”’ Prices 

Phaeton ° Phaeton ° 

Brougham . Brougham . 

Roadster ° Roadster © 
Coupe-Roadster Coupe-Roadster 

Sedan . e Sedan. e 

De Luxe Coupe De Luxe Coupe 

f. 0. b. factory —plus war tax 





Lone 


| ignition system parts, according distributing houses. here, The 
| to dealers. There has also been month of October to date is said 
| a good cali for motometers and to Dave shown a distinct. increase 
speedomcters. in sales volume over the corre- 


spending period of 1924. The 


NNSA NG) 


@ ; E. & J. Motor Supply Company, 
- : | with stores here and in sev- | general opinion is that the mar- 
1 e@ . © ni a Ee @ r | eral nearby towns, report early fall| ket will continue at: about the 
. —. ; of snow this week has resulted in | same pace for the remainder of 
CA Hh ° WoORZTHUY or ‘TS * NAA one of the best week’s business in a| the — a a Ral 
S ~, g y, ~, g = ~, , w, ~, ~w, ~, year. Big sellers have been bat-| pressed the opinion that*the No- 
SE SISEELNEENS EEE SE LLNS | teries, Sianteiae: windshield wipers,; vember market would be much 


| hood covers and denatured alcohol. | better. 
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So. Africa Customs 
Ruling Changed on 
Auto Parts Imports 


(Special A, D. N. Detroit. Bureau.) 

. « WASHINGTON, D. C., Nov. 3. 
—The Commissioner of Customs 
of South Africa has changed his 
recent ruling affecting the im- 
portation o ftires, lamps, wind 
screens, speedometers, oil and 
gasoline gauges, self-starters, 
buffers, and shock absorbers, ac- 
cording to a cable received by 
the Department of Commerce 
from Trade Commissioner P. J. 
Stevenson at Johannesburg. 

The changed ruling defines an 
automobile chassis as a motor ve- 
hicle minus the body, tires, and 
shock absorbers. 

Self-starters, lamps, wind screens, 
speedometers, oil and gasoline 
gauges ,buffers and similar figures 
when imported into South Africa 
attached to automobile chassis 
are now dutiable as component 
parts of the chassis at 10 per cent. 
ad valorem. It is, therefore, un- 
necessary to declare the value of 
these accessories separately on the 
invoices covering shipments of 
chassis to South Africa. 


‘Intern. Harvester 
Plans Big Garage 


Rochester, Pa., Nov. 3.—The 
International Harvester Company 
has awarded contracts for the con- 
struction of a new steel and con- 
crete garage with 11,000 square feet 
of floor space, providing one of the 
largest garages in Milwaukee ex- 
clusively for International motor 
truck users in this territory. 

The building is to embody the 
most modern conceptions in garage 
equipment, with individual work- 
bench for each mechanic, individ- 
ual electric hoist, separate oiling 
and greasing pits, shower baths 
and all modern conveniences for 
employees and private waiting 
rooms and restrooms for customers. 

The company will maintain twen- 
ty-four-hour service, and will keep! 
on hand a stock of supply parts} 
totaling $100,000 in value 
the supervision of factory experts. | 
The building is expected to be com- 
pleted by January 1, 


FREE TOWING FOR 


WASHINGTON A. C. MEN) 


Wash., Nove 3.—Free 
towing and mechanical .irst 
will be rendered all members 
the Automobile Club of Washing- 
ton, according to recent action of} 
the board of directors of the club. 
The free service is to become ef-| 
fective January 1. _ 
Contracts have been made with 
100 official garages of the club for 
the towing and mechanical service. | 
The club also has added to its 
equipment two light trucks for 
duty in. patrolling the highways, 
rendering first aid to motorists and | 
maintaining the club’s 45,000 road | 
signs. . 
| 
' 
’ 
' 


Olympia, 


of ; 


$250,000 GARAGE 


Portland, Ore., Nov. 3.—Con- 


struction of a garage building aieks NEW CORPORATION TO 


viding storage for 500 cars, at a} 
cost of $250,000, will begin in Jan- | 
vary, according to representatives | 
of H. L. Corbett, E. R. Corbett and | 
Hamilton F. Corbett, owners of the | 
property, which is located on Pine 
St. between Broadway and Sixth St. 


Underground Garage 
Planned in New Haven 


New Haven, Conn., Nov. 
Steps toward the elimination of 
auto traffic congestion in the 
center of this city by the con- 
struction of underground garages 
in all new buildings here were 
taken today when Natale Di 
Francesco, president of the Sher- 
man Construction Company, pur- 
chased for that purpose a plot | 
of land with a frontage of 175 { 
feet on George Street and 400 
feet on Commerce Street. The 
purchase price of the land was 
$275,000. 


| 


NASH SEEKING 
MACHINE TOOLS 


Menosha, Wis., Nov. 3.—The 
Nash company is seeking sup- 
plies of machine tools on contracts 
valued in the neighborhood of 
$100,000, it was learned in connec- 
tion with a survey of the metal 
manuiacturing industries in Wis- 
ecnsin 

These machines include crank- 
shaft lathes, various tools, and 
grinding machines, to be used in 
additional units at the Nash and 
Ajax plants which are nearing 
completion. 

The Ajax plant in particulsr is 
ready for additional facilities to 
carry out the recent announcement 
of the program of doubling the 
Ajax production schedules withina 
short time. 

The A. O. Smith Pressed Steel 
Products corporation, Milwaukee, 
is another automotixe plant seek- 
ing for metal machines in Wis- 
consin to cover, their rapidly in- 
creasing business in the manu- 
facture of automobile frames. 


Shaffer Absorbs 


Chicago, Nov. 3.—George Gif- 
ford, manager of the Barbara Oil 
Company of Okmulgee, Okla., has 
verified 


Shaffer interests 
Oklahoma City. 


of Chicago and 
The Shaffer Oil 


has neither affirmed nor denied the 
report. 

The company was organized 
Mr. Gifford in 1916 with C. 
Shaffer of Chicago and Dale Shaf- 
fer of Oklahoma City. It has sev- 
eral hundred barrels a day net pro- 
duction in Oklahoma, some gas 
properties and much undeveloped 
acreage. Gifford will devote his 
time to outside oil activities and 
other interests. Dale Shaffer has 
been made president of the Bar- 
bara company. 


by 


SURVEYED TERRITORY 





ifor 
meer ft 
turne 


| now 
2 n 

aid | 

| plan 

| service stations, which 

}at retail the Callahan oil and gaso-| 


iwill manufacture brass valves has 
| been 
| It 
| Valve 
fof 
| expected 
sets 


3.— [tion are Lawrence Bellinger, 


| rer. 
prises all 


Guarantee Liquid 
jpany, makers of Fry Visible Pumps. | 
|are offering a Christmas present | 


Los Angeles, Cal., Nov. 3.—Law- 
rence Casselman, superviso! 
the Pennzoil Company, has re- 
d from a survey of portions 


sales 


,of the Pennzoil territory, including 
| Salt 


Phoenix, 
Vegas, 


Lake City, 
Albuquerque 


Denver, 


and Las 


NEIGHBORHOOD SERVICE 
Norwich, Conn., Nov. 3.—The 
‘allahan Oil Company of Norwich, 
in its fourth month of busi- 
announces its neighborhood 
of service by establishing six 
are selling | 


ess, 


| line products. | 
| 
; 


NEW OIL PRODUCT) 


Chicago, Nov. 3.—A new prod-| 


juct, tested and tried not only by 
| engineers, 


but by motorists, has| 
been placed on the market by the} 


{Standard Oil Company of Indiana. | 
| Solite 
|}addition to the Red Crown family 


is the name of the recent 
which has made its appearance at 
local gasoline stations. 
Solite a. cracked 
made possible by the 
cracking process. 


is gasoline 


Burton 


MAKE BRASS VALVES 


Rochester, N. Y., Oct. 31 (U. T. 
P. S.).—A new corporation which 





Mount Morris. 
is known as the Mount Morris, 
Corporation. Construction 
factory Mount Morris is 
before winter / 


organized at 


at 
start 


a 
to 
in. 

The officers of the new corpora- 
pres- | 
ident und manager; Frank P. Con- | 
lon, vice-president: A. R. Lawrence, 
secretary, and F. E. Dorn, treasu- | 
The board of directors com- | 
the officers and E. C. 
Scobell. 


| 
OFFER CHRYSLERS 
Rochester, Pa., Nov. 3.—The | 


Measure Com- 


of a Chrysler coupe in a contest 


jamong their salesmen. 


and Refining Company of Chicago | 


Barbara Oil Co.' 


the report that the com-| 
pany has been taken over by the | 


| 
| 
| 


} 
| 


} 





Shop Equipment 


HAINSWORTH WHEEL PULLER 











Three sizes of the Hainsworth 


Universal Wheel Puller, a product 
of Hainsworth & Co., 1301 South 
Ist Ave., Maywood, Ill, are made, 
although but one puller body, of 
whichever size is best adapted to 
the line of cars handled, is needed. 

The No. 1 puller, with rings (No. 
2-B and 3-B) is a Ford combina- 
tion puller, made to service both 
the car and the truck. Price com- 
plete is $5. 

The No. puller services ap- 
, Proximately 100 makes and models 
| of cars and trucks, it is claimed. 
| Price, $10, without rings. 
| The No. 3 puller is said to serv- 
/ice over 200 makes and models of 
jcare and trucks. Price, $15, with- 
out rings. 

The No. puller takes only a 
limited number of rings, while the 
No. 3 takes all rings made, and is, 
therefore recommended for general 
repair shop use. 

Threaded rings to meet the re- 
quirements of different hubs range 
in price from $1.50 to $2.50 each. 





9 


9 





B. i¢ 





Trend Toward Closed Cars 
Helps Plate Glass Mart 


ILWAUKEE, WIS., Nov. 3.—The trend of automobile 
manufacture from the open car models to the closed 


car models was given as one of the reasons for continued 


prosperity in the plate glass industry by H.S. Wherrett, vice- 
president of the Pittsburgh Plate Glass Company, which held 


Between 40 and 45 per cent. of ® 


all plate glass consumed in the 


United States is used in autos, ac- 
cording to Wherrett. 

So confident are the officials 
of the company in the indications 


of expansion yet to come in the 
national automobile industry 
that they have gone ahead with 
plans for additional units. A 
plate glass plant is being con- 
structed at Creighton, Pa., which 
will cost when completed in ex- 
cess of $5,000,000, Wherrett said. 
Another cement plant is being 
contemplated at Fultonha, Ohio, 
at a-cost of $1,250,000. 





ADD NEW SERVICES 

Rochester, N. Y¥., Nov. 3 (U. T. 
P. S.).—Three new services have 
recently been added to the list of 
the Rochester Auto Parts, Inc., 
which include a new cylinder grind- 
er, a machine which cuts worn 
teeth from start gears and a com- 
plete Multibestos relining equip- 
ment. 


‘its annual trade sales convention here recently. 








TRIPLE LIGHT SIGNAL 
SYSTEM ADVOCATED 


Newark, N. J., Nov. 3.—The uni- 
form traffic committee of the New 
Jersey State League of Municipal- 
ities at a luncheon held recently 
at the Newark Athletic Club unani- 
mously sponsored a resolution rec- 
ommending that a triple or three 
light signal system be written into 
the state motor vehicle law. 

This resolution advocated the 
use of the red and green lights 
for right-hand turns and the am- 
ber or yellow light to give the 
right of way to pedestrians. 


BUY NEW EQUIPMENT 

Bangor, Me., Nov. 3 (U. T. P. S.). 
—The Auto Parts Service Com- 
pany, in Post Office Square, has 
just purchased from the Van Nor- 
man Machine Tool Company of 
Springfield, Mass., a No. 8 Relio 
piston and grinding machine, 
which is being installed in its 
replacement department. 








Only General Motors could 


achieve such a Six - - 


$ 


To the Automobile Dealers of America 


HROUGH the Oakland Division, 
General Motors will shortly announce 
an entirely new six-cylinder automobile of 
tremendously broad appeal. 


This newest member of a famous family 
will be the fruit of the resources, engineer- 
ing skill and manufacturing experience 
gained by General Motors in more than 
seventeen years of leadership. 


It will combine elements of appearance, per- 
formance, and engineering design which 
will win for it immediate public acceptance. 


It will be built by Oakland and distributed as 
companion to the present Oakland Six. 


This double franchise promises to become 
one of the most profitable in the industry. 


Every automobile dealer in America— 
regardless of size, Igcation or present 
affiliation—is invited to write at once for 


complete details. 


Address Oakland 


Motor Car Company, Pontiac, Michigan. 


$ 
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Gov. Tire Report Shows 
More Balloons Carried 


WASHINGTON, Nov. 3.—Individual returns from 35,331 
tire dealers in the United States have been received and tab- 
ulated in a report just completed by the Bureau of Foreign 


and Domestic Commerce of 
Portions of the report and 
report are given herewith. 


1925 


@ 

OCF. i, 
No. 

2,000,150 


Av'ge 
56.6 


17.6 


99.1 


Total tires.... 


. 3,486,120 
. » v0 


1924 
Total tires... 26, 
talloons ..... 135 56 8.308 
Tubes 2 480 79.8 
Solids 39,6 449 21 
The average stocks of automo- 

bile casings are found to be only 
sligitly greater now than they 
were a year ago, but stocks of 
inner tubes are much heavier 
than they were in October, 1924. 
The percentage of dealers stock- 
ing balloon casings for 20, 21 and 
22 inch wheels was not ascer- 
tained in 1924, but in April, 1925, 
only 30 per cent. of the dealers 
reporting carried balloon tires, 
as compared to 46 per cent. in 
October, 1925. The growing im- 
portance of the regular balloon 
tire in the replacement trade is 
shown by the fact that balloon 
tires now constitute one-seventh 
of the total stocks reported, as 
compared to one-fourteenth in 
April, 1925. Stocks of solid and 
cushion tires appear to be almost 
normal. 

The number of dealers reporting | 
stocks of solid or cushion tires on 
October 1, 1925, was 2,122, and the 
number of such tires reported on 
hand was 53,060, an average of 
25.0 tires per dealer. This com- 
pares with 2,391 dealers on April 
1, 1925, reporting 47,958 tires, or 
20.1 tires per dealer. For October 
1, 1924, 1,449 dealers reported 
stocks of solid tires only, an aver- 
age of 21.1 tires per dealer. 

The replies received in the 
survey show that about the 
same percentages of tire dealers 
sell automobiles, auto acces- 
sories. and gas as in October, 
1924. Nearly 66 per cent. of the 
dealers sell tire repair materials, 
and 28 per cent. state that they 
operate tire repair departments. 
What would constitute a tire re- 
pair department was apparently 
interpreted very liberally by 
some dealers. The percentage of 
dealers operating air compres- 
sors is 53.7; apparently over half 
the dealers give free air service 
to motorists. 


General Tire Meet 
In Texas Draws 100 


OU?. 1, 


38 1, 











Dallas, Tex., Good tire 
throughout Southwestern | 


@ales the 


territory were reported by more] 
than 
who 
the 


tion 


distributors. | 
for 
conven- 
Rub- 
new 


one hundred 


assembled here this week 
district sales 
of the General Tire and 
ber Company. A number of 
General tire dealers were appoint- 
ed during the two-day meeting. 

W. O'Neil of Akron, O., presi- 
dent of the company, headed a 
group of factory officials who 
came to Dallas for the convention. | 
Other factory officials present were 
Hi. F. Smith. Western sales man- 
acer, and A. B. Stiller, advertising 
manager. D. S. Fitzgerald, South- 
western manager, with 
headquarters had charge of 
arrangements 

President 
program for 
rubber and 
of Southwestern 
abolishing the practice of ‘spring 
dating.” He announced that Gen-| 
eral will be prepared to fill stock | 
orders through the winter months 
and permit dealers to wait until 
spring to make settlement. 


annual 





district 
here, 


O'Neil 
the 


asked 


outlined the 
conservation of 
the co-operation | 
distributors in 


BRANCH WAREHOUSE 
A branch } 


Mason City, Ia., Nov. 3.— 
warehouse has been established by } 
the Miller Rubber Company in! 
Mason City for distribution of Mil- | 
ler products to about 


twenty} 
Counties in this territory. | 


the Commerce Department. 
interesting statistics of that 


FEWER BALLOON 
SIZES DESIRABLE 


Trenton, N. J., Nov. 3.—Trenton 
tire dealers in general are in favor 
of stardardization of balitoon tire 
sizes, but claim that the firs# and 
most important step must be taken 
by the manufacturer. a 

“Manufacturers are to blame for 
this situation,” according to Israel 
Richmond, proprietor of 
mond’s Tire Shop. “If we had 
standardization of the low pressure 
casings, we would not have to carry 
so many different sizes in stock and 
take uv a lot of unnecessary room,” 
he says. “Besides, we are 
pelled to spend more money under 
this plan of trying to accommodate 
each customer.” 

George Yosco, proprietor of the 
Capitol Tire Company, claims that 
the time is not far off when manu- 
facturers will standardize balloon 
tires. “The change,’ Yosco says, 
“would benefit all hands. The 
necessity of carrying different sizes 
for different makes of car should 
be abolished, and there would not 
be such a great outlay of money.” 


KANSAS CITY 

Kansas City, Nov. 3.—Herb Ford 
of the Herb Ford Tire Company 
sees in the standardization of bal- 
loon tires a cure for many ills of 
tire dealers. 

“The multiplicity of balloon sizes 
is the biggest drawback in the re- 
tail tire business,’ he says. “The 
original plan of manufacturers was 
for five standard sizes in balloons. 
Now we have twenty-one. 

“A dealer, to carry one tire of 
every size now made, exclusive 
of solid trucks, would have an 
investment of $2,500. 

“To carry a full stock 
sizes is out of the question. 
price rises we have now, 


of all 
The 


[ believe, 


;are largely traceable to the multi- 


plicity of sizes, in bal- 
loons.”’ 
H. E. 


and 


especially 


Vetter 
Repair 


of the 
Company 


Hoole Tire 
sees an ad- 


i 
; Vantage to both dealers and manu- 


facturers 
sizes of 


in standardization of 
balloons. 

“The rapid growth 
loon tire business will 
standardization,” J. F. 


of the bal- 
necessitate 
Clinton of 
the Clinton Tire Company declares. 


ERESNO 
Cal.. Nov. 3 
balloon tire 
the of 
and retailers 
that there 
one 
and 


Frenso, 
tion of 


cising 


The ques- 
is exer- 
whole- 

3oth 
many 
carrying 
sizes coming into 
right along It is a strain 
the finances of the smaller 
dealers and it is felt, generally that 
the present state of affairs, if con- 
tinued, will inevitably result in fac- 
tory branches catering more and 
more to the consumer trade. The 
opinion seems general that the bal- 
loon sizes of tires should be cut 
down to about five—29x4.40, 30x 
4.95, 30x5.77, 33x6.75 and 31x5.25. 
Complaint made that there 
are inflation sched- 
ules of tubes. 


KILLED 
3.—Karl 5S. 
for the Good- 


sizes 
both 
here. 
far 
distributor 
new 


minds 
salers 
feel 

sizes, 
twenty, 
being 
on 


are too 


is also 
many 
too 


too 
and 


air 


many sizes 


TIRE SALESMAN 


Akron, .. Nov. 
Warstler, salesman 


rich Rubber Company, of Justus, 


O., was killed last week when his 


auto Was struck by an interurban 


|car near Fremont, his sales head- 


quarters. Warstler 
Goodrich salesman for the Toledo 
district since June 1 and before 
that time had been connected with 
the general offices of the company 
here for three years. He was 
thirty years old, had been married 
but a short time, and is survived 
by his widow and his parents at 
Justus. 


had been a 


Rich- | 
a] 





a 


hoisting tons of material, 


HYDRAULIC TRUCK—This new Daimler model, 
built on the principle of hydraulic lifting power, is capable of 























(International Newsreel Photo.) 
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FORECLOSURE ACTION 

St. Paul, Minn., Nov. 3 (U. T. P. 
S.).—Action has begun in the Dis- 
trict Court on application of Sam- 
uel F. Nelson of Minneapolis, trus- 
tee under a bond issue, for fore- 
closure on the property of the 
Blekre Tire and Rubber Company 
of Minnesota, with plant in this 
city, and its predecessor, an Iowa 
company of the same name. The 
petition asks that the amount of 
the bond issue be determined, 
which said to be $544,000, out 
of an authorized issue of $550,000, 
reciting that in 1924 and 1925 the 
company failed to pay interest on 
the bonds and the taxes. 


is 


TIRES 

P. S.).— 

March 31 
casings, 


INDIA IMPORTS 
Calcutta, Nov. 3 (U. T. 
During the year ended 
India imported 174,625 
valued at 7,663,191 rupees. Great 
Britain sent 65,344 of the total; 
France, 57,599; the United States, 
23,499, and 12,981. Inner 
tubes imported amounted to 225.,- 
194, valued at 1,766,863 rupees. 
During the year 15,015 solid tires, 
valued 1,545,200 rupees, were 
imported, Great Britain sending 
6,802 and the United States 2,749. 
RUBBER PLANT BUSY 
Hudson, Mass.. Nov. 3.—The vol- 
ume of business being done by the 
Firestone-Apsley Rubber 
pany, with prospects of a continued 
run for its 1,300 employees, has 
given this community an optimistic 
spirit. Other local industries are 
operated on short-time schedules. 
The payrolls of late months have 
shown an appreciable increase in 
Hudson owing to the activity at 
the rubber plant and week 
reached about $80,000. 


Canada, 


at 





last 


CAPACITY PRODUCTION 

‘arroliton, O., Nov 
speed production is reported at the 
factory of the Tuscan Rubber 
Company, with factories here, offi- 
cials announced this week. Thfs 
concern gradually getting into 
its previous tire production, me- 
chanical production having 
predominated for some months. It 
likely tire production will be 
increased after the first of the 
month. Heavy increase in me- 
chanical goods reported 
by officials. 


3.—Top 


is 
foods 


is 


sales are 


NON-SKIDS IN DEMAND 
San Francisco, Nov. 3 ( =. a 
S.).—R. H. Keaton, president of 
the Keaton Tire and Rubber Com- 
pany of San Francisco, has re- 
turned from an inspection trip in 
the Pacific Northwest. He reports 


jthat there is an unusual! demand for 


non-skid tires and his dealers are 
keeping their stocks up to summer 
quotas. 


BANKRUPTCY 
Rockford, Til., 


PETITION 
Nov. 3.—J. A. 
Hess, proprietor of the Service 





Tire and Battery Company, has 
| filed a petition in bankruptcy, list- 
j ing liabilities at $8,583 and assets 
‘of $5,225. 


Com-! 
1 ceports. 


| 
} 








Rubber Exports for 
Sept. Set Record’ 


New York, Nov. 
rubber manufacturers 
ber continued the record made in 


3.—Exports of 
in Septem- 


August, government reports show. 
That $500,000 
better than any previous month 


since 1921. September exports, at 
$5,065,000, were about $100,000 
larger than August, The Septem- 
ber figure is also 60 per cent. 
greater than that of a year ago, 
when the amount was $3,292,441. 
For August of this year the figure 
was $4,941,000. 

Total for the first nine months 
of 1925 is $37,357,000, against $29.- 
650,000 a year ago. Rubber ex- 
ports for the calendar year 1924 
amounted to $39,650,000, or only 
$2,300,000 more than the first nine 
months of 1925. 

<xports included footwear, sur- 
gical and druggist goods, and hard 
s<ubber. In these lines the traue 
was about double that of a year 
ago, Europe being the principal 
purchaser. Belting, hose, packing | 
and rubber heels aggregated about 
one-third of the total for the past 
nine months, 

The largest single item of ex- 
ports is related to the automobile 
trade in the shipments of tires ang 
casings, which correspond with the 
increases in exports of American 
automobiles, it revealed in the 


month was about 


is 


|FRANK NEW MANAGER OF 


MILLER TIRE BRANCH 


Rochester, N. Y¥., Nov. 3 


H. Frank, for the past eight years 


-——Harry 


connected with the Firestone Tire 
and Rubber 
here, has resigned to become man- 


Company’s branch 
ager of the Miller Tire Company's 
branch in the Franklin Building. 

A new corporation, Frank-Byrne, 





Inec., will supplant the old Dolin- 
Byrne, Inc. Ray Dolin, former 
manager of the Miller branch, is} 
retire from the business. 

Frank has been identified with 
tire’ and accessory organizations 
here for several years. He was 
president of the Motor Speedway 
Corporation of America at one time 
and was one of the organizers of 
the Rochester Allied Automotive 
Association, composed of tire and 
accessory dealers. 


to 


SALES CONTINUE GOOD 

San Antonio, Texas, Nov, 3.— 
“Although the prices on tires and 
tubes have been steadily 
ing throughout the year, our sales 
have been steady and are now 
above those of last fall,’’ says 
James Jamison, proprietor of the 
Jamison Auto Supply Company of 
this city. Jamison has just re- 
turned from a trip to the North, 
where he visited many of the 
large tire companies and attended 
several sales conferences. He is 
confident that sales will hold up 





increas- 


| being 


jat 





well. 


AUTO TITLE LAW 
PROPOSED FOR D.C. 


If Enacted, It May Be- 
come Model for 
Various States 


Special from A. D, N. Washington Bureau 
WASHINGTON, Nov. 3.— 
The draft of an automobile 
title law, designed to mini- 
mize sales of stolen cars, has 
been prepared by the District 
commissioners for enactment 
by Congress and may become 
the model for similar legisla- 
tion by the various states. 

The proposed bill fixes $1 as the 
fee for an original title, which shall 
be in addition to the present 
charge for registering an automo- 
bile. The title would be good for 
the life of the car as long as it 
remains in the same ownership. It 
is further provided that when a car 
is sold or otherwise transferred the 
first owner must write on the back 
of the certificate an assignment to 
the new owner and deliver this to 
the purchaser when the car is de- 
livered. 

The purchaser shall, within ten 
days, present the title to the 
director of traffic with a fee of 
$1 and receive a new certificate. 
The proposed bill would give the 
director of traffic authority to 
refuse to issue a title and also to 
revoke one after notice and 
hearing. 

Another feature of the bill would 
require all dealers in second-hand 
cars to obtain an annual license to 
conduct their business at a charge 
of $40. It is provided, however, 
that a manufacturer, importer or 
any of his sales agents may buy or 
take in as trade vehicles of his own 
make without such a license. 

Another clause makes it an of- 
fense to change or alter the num- 
ber of an automobile engine. Pen- 
alties also are provided for making 
false statements in connection with 
securing a title. 


DUNLOP TIRES FEATURE AT 
BRITISH AUTO SHOW 


Buffalo, N. Y., Nov. 3.—The Dun- 
lop Tire and Rubber Company of 
this city has received word from 
the parent company in Fingland 
that 60 per cent of the cars on 
exhibition at the recent motor 
show at the Olympia, London, were 
equipped with Dunlop products. 
Furthermore, Dunlops were stand- 
ard equipment on 96 per cent of 
the British cars displayed, there 
being only four makes shown that 
did not carry Dunlops. 

In Europe, the cammunication 
continued, the question of proper 
inflation for balloon tires is com- 
manding more and more atention. 
The Dunlop company distributed 
10,000 cards to visitors at the show 
demonstrating the proper pressure, 
front and rear, for balloons. 


SAFETY COURSE GIVEN 

Buffalo, N. Y., Nov. 3.—Seven- 
teen Dunlop Tire and Rubber Com- 
pany foremen and superintendents 
have enrolled for the safety course 
conducted by the Buffalo 
Chamber of Commerce. This in- 
cludes a series of lectures on in- 
dustrial safety and it is expected 
that participation in the course 
will tend to raise the already high 
degree of safety performance at- 
tained by the Dunlop plant. 





WILSON PLANT BUSY 
Canton, O., Nov. 3.—Operations 

the Wilson Rubber Company 
here continue twenty-four hours a 
day with enough orders on hand to 
assure steady run of the factories 
for months to come, officials said 
this week. Prospects for 1926 look 
even brighter than. the present 
year and considerable future busi- 
ness already has been listed, they 
stated. 


NEW CORD TIRE 

East Liverpool, O., Nov. 3.—An- 
nouncement is made by the Mile- 
stone Tire Company here of the 
introduction of a new tire known 
as the Durex Cord, a 30x3% 
clincher built in the one size only, 
together with a tube of the same 
name. 
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FARM MOTOR SALES 
SET RECORD IN GA. 


Big Cotton Crop Boosts 
Tractor Buying 
In South 


ATLANTA, GA., Nov. 3 (U. 
T. P.S.).—Tractor and power | 
farming equipment sales ‘in| 
the Southern territory will 
this year establish the biggest, 
record in the history of the) 
industry, so far as the gross | 





Street Cars Yield to 
Buses After 40 Years 


Alliance, O., Nov. 3.—After 
forty ‘years of continuous service 
city street cars are giving way 
here to bus service. The change 
is being made by the Stark Elec- 
tric Company because its offi- 
cials believe buses will be more 
efficient. 

It is planned to operate buses 
over the lines now served by 
street cars, Later other lines 
will be started. Six large buses 
have been purchased. 








| 


Bus Activities | 








LINE GETS PERMIT 


Providence, R. I., Nov. 3.—The| Section as an authority 


| years, 


Omaha, 
of truck 
H. Johns, 
Nebraska 


a 


facturing 
the process 


Neb., 


Auto 
Company, 


Omaha Man Tells of 


3.—The 
indefinite, says 
vice-president of 
and Truck Manu- 


life 
C. 
the 


Nov. 
is 


in explaining 
of his company in re- 


newiny wornout trucks. 


Statistics 


years and 


reveal that an averaze 


jtruck costing $3,000 can be used five 
then 


be completely re- 


built for $700, according to Johns, 


whose 
work. 
Johns 
truck 
and 


volume of business is con-|application of the American Coach | @ssemblage. 


cerned. 

This is assured by the fact that 
during the past eight weeks sales 
have continued to show a remark- 
able gain over the corresponding 
weeks of last year, only-a little! 
below the remarkable record-re- 
ported by the Southern distribu-/} 
tors during August. 

Though no definite figures are 
as yet available covering sales in| 
this district during September and | 
October, the larger distributors 
state that they have continued to 
hold up on a very active basis and 
that present indications are that 
this business will continue to note 
steady improvement during No- 
vember and December compared | 
with these two months in 1924. 

With September and October 
sales indicating substantial gains 
over last season tbis means that 
so far th's year there has been 
only a single month that sales 
did not show a gain over the 
same month in 1924, while the 
average gain for the year to the 
end of October has been close to | 
60 per cent. | 

During two of the months of this | 
year gains of better than 100 per! 
eent. have been noted, the largest } 
monthly gain amounting to better | 
than 125 per cent. over the same}! 
month in 1924. A good share of | 
this is due to the widely increased | 
use of tractors for industrial pur- ; 
poses, though the agricultural in- 
dustry has also been buying on 
a much better scale than usual. 

Furthermore, that this busi- 
ness will doubtless continue very 
active for an indefinite period is 
assured by the fact that the 

Southern cotton crop this year, 
estimated at more than 15,000, 

000 bales, is one of the largest 
in several seasons and will net 

the producers as large a finan- 
cial return as they have ever 

realized from the Sale of the 

South’s primary commodity. In 

the past cotton prosperity bas 
always meant a period of pros- 

perity for all lines of business in 
the South, and there is no rea- 
son to presume that the present 
instance will prove any excep- 
tion. Therefore, Southern dis- 
tributors are looking for an even 
heavier volume of business in 
the next seven or eight months. 

Manufacturers and distributors 
handling such equipment, and most 
of whom contributed to this report, | 
include the Cleveland Tractor | 
Company, the W. J. Dabney Imple- | 
ment Company, the John Deere 
Plow Company, the International] 
Harvester Company, the King Im- 
plement Company, the Ford Motor 
Company, the Fordson Tractor and 
Yancey Brothers, one of the largest 
dtstributors of tractors and power 
farming equipment in the South. 
All are located in Atlanta and 
handle a good part of the Southern 
territory. 


!interstate 





PALACE CAR USED 


2 


Albert Lea, Minn., Nov. 3. | 
Wonderful accommodations for 
passengers between Albert Lea and 
Austin are now assured, a fine new 
palace car Studebaker bus having 
just been put into operation be- 
tween these points by Sam Asmus, 
proprietor. The bus accommodates 
fifteen passengers. The chassis 
fitted with a Fitzjohn parlor body, | 
luxuriously equipped and_atirac-! 
tively painted. Comfortable chairs | 
are proyided for the passengers. | 
The purchase of the bus was made 
through the Midway Motor Com- 
pany, Inc., local Studebaker agents. 





is 


| This petitioner was enjoined by the | 


|erating because 


privilege as on 


| Motor 
; Which 
| Northampton, 


| augurated 
| Transportation 


| pany, 


|from the Menominee 
|; pany this city. 


| Rollinsford, 


Company of Providence to operate | 
buses- between Provi- 
dence and Boston via Fall River | 
and New Bedford was granted by | 
the Public Utilities Commission. 
Court recently from op- | 

it had not com-j; 
plied with the state law, according | 


Superior 


|to the complainants. 


THREE BUSES RUN | 
Fitchburg, Mass., Nov. 3.—Op-| 
eration of three buses by the Fitch-| 
burg & Leominster Street Railway | 
Company has been started between! 
Waite’s Corner, Fitchburg and Leo- 
minster, with the same transfer | 
the street cars. 
NEW BUS SERVICE 

East Hampton, Conn., Noy. 3.— | 
bus service between, West- | 
Mass.,, and East Hampton, 
will shortly be extended to 
Mass., has been in- | 
the New England; 
Company. 


field, 


by 


| 
LOCKHART GETS PERMIT 
Richmond, Va.; Nov. 3. (U. T. P. | 
S.).—C. W. Lockhart, trading as| 
the Big A Mountain Bus Line of | 
Honaker, Va., has been granted a | 
certificate to operate passenger bus | 
service between Honaker and Haysi. | 
BUY NEW BUS | 
Clintonville, Wis., Nov. 3.—The | 
Blue Checker Transportation Com-| 
Antigo, Wis. has purchased ! 
fourteen-passenger 


\ 

motorbus | 
Motor Com- 
is of the semi-| 
parlor car type and finished in 
deep orange with a blue checkered | 
border typical of the line's equip- 
ment. The coach will make three} 
trips daily between Antigo and} 


It 


; Wausau Wis., beginning this week 


APPLY FOR PERMIT 
Concord, N. H., Nov. 3 
ity to operate motor 
tween Rochester, 
Dover, 
asked 


.—Author- | 
coaches be-!| 
Somersworth, | 
Medbury and} 
of the Public} 


Durham is 


| Service Commission by the Boston 


& Maine Transportation Company. 
The new bus line is designed to ac-! 
commodate students of New Hamp- 
shire College, at Durham. j 


THREE DAILY TRIPS. 

Mendota, Ill., Nov. 3.—The Rock | 
River Bus Company of Sterling, | 
which was recently granted a per-/| 
mit to operate a bus route between | 
Mendota and Princeton, has start-| 
ed operations with three trips daily | 
scheduled. 


Columbus, O., Nov. 3 (U. T. P.| 
S.).—The Red Star Transportation 
Company, operating many lines of 
buses in Ohio, announces through | 
the Ohic Motor Bus Owners’ Asso- | 
ciation that it has placed in 
service between Cambridge and 
Zanesville eight new eighteen-pas- | 
senger buses for emergency pur- | 
poses. The new buses are designed 
to take care of the rapidly in- 
creasing traffic between the two} 
points. | 


BIG PASSENGER BUS 

Spartanburg S. C,, Nov. 3.—A 
thirty-passenger bus, said to be the; 
latest model put out by the White 
Company, has been added to the} 
equipment of the Greenville Bus 
Terminal and is now making regu- 
lar trips. between Greenville and 
Spartanburg. Three round trips} 
are made each day. With its wide 
wheelbase and great, low-hung 
bulk, the big White will offer un- 
usually safe transportation. 
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has 
manufacturing for 
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been connected with 
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is recognized this 


pleasure trip a vear 
a survey of trucks in 
Johns said. ~- 
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could 
small 
for 


junk- 
have 
expendi- 
additional 


I 
at 


knew 
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on me that 
years truck 


at 
mainte- 
prohibitive 


industry needed 


some method of prolonging the life 


of trucks. 


“Our plant was turning out 


cus- 


BERTILLON RECORDS NEXT 
FOR S. F. TAX] OPERATORS 


Cal. Supreme Court 
Makes Bus Ruling 


Los Angeles, Cal., Nov. 3 (U. T. 
San|P. 8.).— The California Supreme 
Court recently made a decision that 


San Francisco, Noy. 3 (U. T. P. 
S.y.—Because of a war among rival 
taxicab 





company drivers in 





| several fatalities and many burned | 
|cars, the Board of Police Commis- | 
sioners announces a new and more 


found | 


this | 


was} 


Francisco, which has resulted in | 
may serve as a precedent for other 


state courts. 

It that every 
which operates for compensation 
outside the limits of° an incorpo- 
rated town is under the jurisdiction 
of the State Railroad Commission, 
j}and, therefore, must conform to 
| the requirements of the auto stage 
and transportation laws. Also, 
that individual or firm en- 
gaged in transportation for hire 
must first prove that public neces- 
sity warrants their operation. This 
the new system. shuts off opposition for the purpose 

It is the feeling of the police! of selling out or being bought off. 
commissioners that drivers of pub-| Taxicabs and sight-seeing vehicles 
| lic carriers are responsible for the|}and haulers of their own property 
safety of the public and that they| are exempt. 
| will not object to filling out a com- | The total registration 
| plete record. j;mercial vehicles in this state on 
— August 1 198,768. This new 
ruling brings in about 20,000 which 
were operated for compensation 
outside of municipalities. No 
hauler for hire will be allowed to 
run over the publie highways un- 
trucks by the and expects|less he gets a certificate proving 
to widen its activities in the spring. | public necessity, above stated. 
|The average cost of renewing a|}He must pay a license fee of $50 
truck is about $700, he estimated.' yearly or be subject to arrest. 


is motor vehicle 


drastic method of issuing motor 
permits. 

The new requirements will in- 
clude registration of finger-prints 
according to the Bertillon method 
and the recording of a full life 
record of the applicant. Because 
of the situation all permits are 
being held up pending adoption of 


every 


of com- 


was 
}tom built trucks at the time and it 
occurred to me that we could re-|} 
manufacture wornout trucks and} 
|} start a new industry in our field.” 
Johns’s plant is now rebuilding 
scores 
as 








honest. 


You Owe it to Yourself, Your Business, 
to Keep Abreast of the March of 
Events in the Automotive Industry 
by Reading the 


Automotive Baily News 


How important is your business? 
highest possible business accomplishment it is essential that 
you know all about the affairs concerning your industry and 
you should know them today. 


All the News of the Automotive Industry 


The Automotive Daily News, the indus- 
try’s new and only daily®newspaper, 
affords its readers immediate news ser- 
vice relative to every line of endeavor 
in the automotive field. 
the latest and up-to-date list of prices. 


“The Automotive Industry’s New Right Hand Man” 


Thus the Automotive Daily News is acclaimed 
by hundreds of leaders in the automotive field. 
This newspaper has no axe to grind and its 
editorial policies are unbiased and absolutely 
It suppurts and advances the industry 
as a whole—working with all agencies for its 
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If your aim is set for the 


While It Is News 


Accessory, tire and battery information 
and service. A stock, bond and finan- 
cial service. Manufacturers’ schedules. 
Wholesale and retail sales helps. In 
fact, everything of interest in the 
industry which will have a_ possible 
bearing upon your own business growth. 


It gives you 


welfare. With hundreds of representatives 
scattered throughout the country and con- 
ducted by national authorities in every divi- 
sion of the whole automotive field, the Auto- 
motive Daily News can and does promise 
you news that is reliable and authoritative. 








Join With Thousands of Other Men of the Industry Who Are Start- 
ing the Business Day by Reading The Automotive Daily News. 


Fill in the coupon and mail today so that you will not miss a single issue. 


Enroll Now! 
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I enclose $.... 


Name.... 


AUTOMOTIVE DAILY NEWS, 

1926 Broadway, New York, N. Y. 
Enter my subscription at once for the Automotive Daily News for the period 
and on the terms I have 
at $12.00 
at 
at 
Oe TW GO Ooi cc ase ce 


O 1 year 
(1) 6 months 
(1) 3 months 


Street 


Connection in industry 





indicated below :— 

_ 
$6.00 
$3.00 





upon receipt of bill. 
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N.S. P. A. Convention Will | 
Help Stabilize Selling 


Special from A, D, N, Detroit Bureaa j 

ETROIT, Nov. 3.—The merchandising of automobile; 
parts is expected to be more stabilized as a result of, 

the second annual convention of the National Standard Parts | 


Association to be held in Chicago No 


The problem of service in auto- *—— 
| ation 


also will be given 


greater 


mobile parts 


and jobbers. This 
question will be 
stressed at 
meeting. 
The ideas and 
plans formulated 
in the minds of 
parts manufac- 
turers in 1923, 
which were re- 
P sponsible for the 
A. T. Haugh initial meeting of 
these men and formation of the 
present national organization, will 
.be greatly ex- 
panded as a re- 
sult of the forth- 
coming conven- 
tion. 
The 
ture 
bile 
their 
have 


manufac- 
of automo- 
parts and 
distribution 
grown into 
such proportions 
since 1920 that 
the far-seeing in- 
dividuals in the 
industry realized that a more com- 
prehensive plan should be worked 
out for the bet- 
terment of all in 
the business 
According to 
officers of the as- 
sociation these 
}manufacturers 
and jobbers of 
| parts are now do- 
Sing an annual 
business es t i- 
mated $700,- 
100,000. 
J. In the _ forth- 
coming convention to be held in the 
Hotel Sherman, Chicago, the parts 
manufacturers of | 
the United States ; 
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exposition of 
their products. At ; 
the present time | 
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mechanism now 
manufactured for 
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be on display. 
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BUILD DESPITE BAN 
Buffalo, N. Y., Nov. 
City Council has refused 
Btandard Oil Company 


The 


a permit 


attention | 
by manufacturers | 


this | 
| 
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Chamber of Commerce. 


the war 
to the 
Manufac- 


during 
attached 
King 
turing 
as shipping clerk. 
His 
was rapid and he 
is considered a 
factor in 
parts manufac- 
ture and distribu- 
tion today by his 
associates in the 
organization. 

W. D. Patter- 
son, vice-presiden 
Standard Parts 


R. M. Schnore 
Parts, Inc., 
a director. 
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facturing Co m-! 
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president. Prior} 
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King company he 
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The outcome 
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of the case will be watched 
interest. 
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ANY OF THE PASSENGERS going from New York to Florida on 
the steamship H. F. Alexander last week took their automobiles 
The photograph below shows how the cars were 

















Make Success 


of Auto 


Sales Business in China 


Special to Automotive Daily News 


SHANGHAI, CHINA, Nov. 


3.—Two New York citizens, 


Max and Leon Friedman, brothers, came to this city five 


years ago. 


of ‘business. 

Today the Friedman brothers 
are proprietors of a concern styled 
the China Motors Company, Inc., 
which is the largest concern of its 
kind east of Suez. The Friedmans 
began on a modest scale. First 
they became associated with a 
company which manufactured 
rickshaws and for more than a 


firm. 
Then the Friedman brothers 
had an idea. They had learned 
that the Chinese workman is a 
true craftsman. And they rea- 
soned that their workmen ought 
to be making automobiles rather 
than rickshaws, as the rickshaw 
industry must in time dwindle to 
almost nothing, while the auto- 
mobile industry promised a 
bright future for those engaged 
im it, 
So the Friedmans got busy and 
the rights of distribution 
two makes of American cars, 
Hupmobile and Chandler. 
Equipment for making automobile | 





ment for rickshaw building. It was| 
not long before a sizable shipment | 
chassis was sent the Pa- 
to the China Motors Company. 
three months after their arrival 


of across 


cine 


built for them and the last one 
sold. 

The work of building an auto- 
is no mystery to the 
Chinese, as it would seem to be. 
Never doubt it, a first-class Chinese 
workman can make anything under 
the sun that anybody else has ever 
made, if he can have a decent pat- 
tern 


Last year’s sales of new auto- 
mobiles with Chinese built bodies 





They had no definite business plan; they simply 
wanted to live in the Far East and carry on 


> 


with some sort 


by the China Motors Company 
was more than 300, and this year 
the output will be conside rably 
more. And in addition to the 
new cars sold by this concern 
they led all competitors in the 
sale of used cars as well. 
A used car in Shanghai 
far removed from the 
phant” class. Few 
want a motor car y 
but the brand new. But with the 
equipment to fit a really good 
chassis with a perfectly handsome 
body (and at a price astonisaiuziy 
low on account of skilled Chinese 
tabui being worth less than a dol- 
la* a day) the “hina Motors Com- 
pany disposes of many used cars. 
The Messrs. Friedman, who now 
own controlling interest in the 
firm which they are resnonsible 
for expanding so widely, are also 
operators of the largest fver-hire 
car service in Shanghai. Their 
cars used in this service are mostly 
sedans and limousines driven by 
uniformed Chinese who 
understand enough English to take 
their fares in the general direction 
of the places they wish to go. 
The regular charge for automo- 
bile hire is $4 per hour. 
Practically every American 
has viisted the Far East 
home convinced that a 
awaits the man who goes 
Orient and does either of three 
things—operates a taxicab system 
after the fashion of American taxi- 
cab companies, owns a drug store 
which is a drug store as we in this 
country know them, and not a 
chemist’s shop, or buys the 1,001 
Oriental novelties and brings them 
home and sells ‘at a 200 per cent. 
profit. 


is not 

“white ele- 
people’ who 
will have any 


who 
comes 
fortune 
to the 





| ceived 


$50,000,000 Spent 
On Automobiles in 
W. Va. During 1924 


Charleston, W. Va., Nov. “3. 
—Fifty million dollars, or more 
than $33 for each man, woman 
and child in the state, is a con- 
servative estimate of the amount 
expended on automobiles in 1924 
in West Virginia, according to 
compilations by G. F. Daugherty, 
State labor commissioner. The 
amount for 1925 will be much 
greater, he said. 

From the statistical reports ree 
by his department, Mr. 
Daugherty learned that the 440 


| automotive sales and repair come- 


| panies reporting to him placed a 


value of $37,947,622 on the repair 
work and sales during the year, 
Addition to this figure of the motor 
vehicle tax of $2,874,587 collected 
by the state, and $1,277.101 from 
the two-cent gasoline tax, which 
was in force in 1924, gave a total 
of $42,099,311 for the known ele- 
ments of cost of automobiles in 
the state. The cost of the gasoline 
itself and cost of insurance, acces- 
sories and other small items are 
not included in the records, mak- 
ing it certain that the state’s auto- 
mobile taxes for the year exceeded 
the $50,000,000 estimate, 

Reports from the sales and re- 
pair companies showed the 440 
plants employed 3,190 persons, 
paid wages during the year 
amounting to $4,144,988 and rep- 
resentep a capital investment of 
$13,120,567. 


CLEVELAND SETS 
NEW SALES MARK 


Cleveland, O., Nov. 3.—The first 
three-quarters of the current year 
broke all records for the retail 
automobile business in Cleveland. 

Announcement to this effect was 
mad: following compilations by the 
Cleveland Automobile Manufac- 
turers and Dealers Association. 

September was the biggest 
September in the history of the 











usually | 


i 





industry locally, according to 
bills of sale filed with County 
Clerk George S. Wallace. This 
was in spite of some of the big- 
gest volume producers having 
been unabic to maintain the de- 
sired rate of output, it was 
stated by Herbert Buckman, 
manager of the local organiza- 
tion 

The biils of sale total for Sep- 
tember fex new cars was 2,918, 
comparca with 2,303 for September 
last year, an increase of 26 per 
cent. September of 1923 totaied 
2,502. 
Used cars kept pace, and of such 
bills of saié 11,653 were filed last 
month,- compared with for 
September of last year. 

The first nin’ months’ 
ereased from: 26,453 last 
25.841 this vear 


5,577 


in- 
to 


total 
year 





The Automobile’s Billion-a-Year Subsidiary 





COLIN CAMPBELL 
The industry may fairly be} 
considered a subsidiary of the au-| 
tomobile industry. 
Very little 
the highways 
rile came to be 


road 


By 


money 
before 


used 


was 
the 
in 


spent 
automo- 


on | 
great num-|} 
bers 

And now more than a 
annually o1 


billion dol- 
spent the high- 
1910 there little 
of highway-building } 
The road plow and 
grader, 
a complete outfit. Labor was 
drafted through the poll tax. In| 
states this required the serv-| 
of the male population be- 
tween the ages of 21 and 45 years} 
two days working single-hand- 
one day if they worked with 
their own team. 

In the last fifteen 
machinery designers have pro- 
duced a varied and highly ef- 
fective machinery for road con- 
struction. Trucks are used in 
great numbers to haul the 


Previous to was 


the way 
ichinery. 


m 


most 


ices 


or 


ycars, 


} ment, 


| shovels 





materials to the job, sharing this 


work with industrial railways. 
Concrete mixers have become all 
but automatic and moving slowly 
forward under their own power. 
They of ce- 
thei 
the 
finishing 
it into 


batches 
into 
it 


huge 
and 

and 
where 
work 


toss 
gravel 


spill 


sand 
huge drums 
roadbed, 
machines and 
the required surface. 

Sand and gravel production have 
become quite an industry in them- 
Pumps, water lines, steam 
cranes, road 
of all kinds, 
signs, lighting 
paint, canvas, hand tools, 
ways, drafting instruments, testing 
laboratories, dynamite, dredges, 
triphammers, pneumatic  chisels 
and a litter of similar machinery, 
appliances and accessories are 
strung along the roadsides during 
construction season. 

No other expenditure of pub- 
lic funds has ever had the cn- 
thasiastic public approval that is 
given to highway construction, 
The low price level of new cars, 
the abundance of used cars anid 


on 
powel 


smooth 
selves 


reinforcing 
equipment, 


materials 
bars, 





the extremely liberal payment 
plans extended have done more 
for this support than any other 
thing. 

A car owner will cheerfully buy 
a license tag and bolt it on his car 
while he would ‘protest handing 
over money for the roads, were he 
t receive only an ordinary writ- 
ten receipt The license’ typifies 
enjoyment that he about to re- 


Oo 


is 


| ceive. 
| 


building | 


cable- | 





ARRANGE FINANCE PLAN 

Nov. (U. -It 
is reported here that the efforts of 
the 


Berlin, =. 2s Gees 


German automobile 
to finance 
plan have 
bigger firms have, 
therefore, made an arrangement 
with a German-American finance 
company to pay the manufacturers 
90 per cent. cash of the total in- 
stalments to be received from the 
purchaser, the latter 25 per cent. 
of the price of the automobile as 
a deposit, and the rest in equal 
instalments spread over a year. 


industry 
get the 

a wholesale 
failed. The 


to government 


instalment 
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vecruits Sales Force From Part-Time Schoo 


fen in Training Used 
fo Locate Prospects 


UTOMOBILE dealers not infrequently find it expe- 
dient to use part-time salesmen, especially when it 

is difficult to obtain first-class men for the rounding out 
of a full force, or when, for any reason, the employment 


turnover in this department is unduly large. 


Experience 


seems to show that these part-time men do the best work 
when the dealer, through his sales manager, “sends them 
to school” at least once a week, holding classes for instruc- 
tive lectures in the evening. Sometimes a general sales 
service expert can be called in to assist at these lectures 


with very satisfactory results. 


A sales manager for a Phila- 
delphia dealer arranged to drill 
his part-time force, drawn from 
several lines outside the trade, 
in this way:— 

Three Groups Formed 

In the first place, he grouped 
his selling force into three clas- 
sifications, which might be 
roughly compared to “fresh- 
men,’’ “sophomores,” and “‘upper 
classmen,’’ in college. The part 
time men or “freshmen” who 
proved to be the most promising 
he would advance, in time, to 
become “junior salesmen,” or 


\“sophomores,” the object being 


Ultimately to develop them into 
}‘master salesmen,” the ‘upper 
,classmen’”’ or members of the ac- 
‘credited sales force. In this way 
it was possible to build up an 
active, worthwhile secondary 
or auxiliary sales force and to 
kee) the ranks of first-class 
sal?smen well filled. 

It was decided that the part- 
time men could best be trained 
by means of class lectures and 
examinations, supplemented by 
personal advice and example. A 
course of lectures, therefore, was 
prepared on the following plan 
and order:— 

Lecture No. 1—Retailing auto- 
mobiles, covering the general sub- 
ject. No. 2—Exposition of me- 
chanical principles, including 
study and demonstration of en- 
gines and display room 
No. 3—Body types and their 
general construction. No. 4— 
Factory and distribution methods 
and service policie: No. 5— 
Psychology of self aha study of 
prospects. No. 6—Review of 
proved sales methods. No. 7— 
Special sales talks. No. 8—Sales 
psychology explained. No. 9— 
General facts and figures on au- 
tomobiles and comparison with 
competitive makes. No. 10— 
General recapitulation of the 
course. 

Three 

The lectures were held for a 
period of three hours every 
Thursday evening, beginning at 
7:30 o'clock, and oral examina- 
tions followed the lectures. 

As more part-time men might 
be needed, the ranks would be re- 
cruited through the classified 
“want ad’’ columns of the daily 
newspapers, under such a head- 
ing, for instance, as “What Is 
Your Spare Time Worth?” 

On an average, when it was 
first tried, twenty answers a day 
were received until the prece- 
termined quota of 300 had been 
approached. It was early real- 
ized that all the part-time men 
would not remain to finish the 
course and, as a matter of fact, 
from 75 to 80 per cent. of them 
dropped out before the lectures 
course had been half completed 
but enough remained to obtain 
all the good material necessary 
Life insurance agents, especially 
ranked high as part-time sales- 
men, owing largely to their habit 
of “plugging’’ till prospects had 
signed on the dotted line. 

Must Qualify 

Part-time salesmen do no 
direct’ selling. They average 
from eight to ten weeks in that 
stage before qualifying for 
“junior salesmen.’’ These, in 
turn, average from two to six 
weeks before they either drop 


chassis. 


Hour Periods 








‘THERE are sales schools 
and sales schools. The 
one described in this arti- 
cle, however, has pro- 
duced remarkable results. 
It is conducted by a Phil- 
adelphia dealer and turns 
out an adequate supply of 
trained men for the sales 
force. A valuable feature 
of the course has been 
the canvassing done by 
the students, which pro- 
vides the dealer with a 
large supply of likely 
prospects. You'll be in- 
terested in reading how 
this school is conducted. 











out or become _ promoted to 
“master salesmen,” or members 
of the regular selling staff. At 
first the part-time salesman is 
paid a small commission for 
each lead he brings in from 
which the house is able to effect 
a sale. In this way, with a large 
number of men canvassing in 
their spare hours, the field of 
prospects may become enlarged 
by as many as twenty or twenty- 
five names a day. This increase 
of prospects, probably bringing 
a fair percentage of actual sales 
without the usual increase of 
overhead to keep pace with them, 
is an especially good feature of 
the system. 

The man on _ probation is 
judged according to the interest 
he evidences in 
dicated by the number of names 
he turns in and the net amount 
of cash received from’ these 
leads. 


the work, as in- 


All Attend 


As soon 


Lectures 

as the new part-time 
salesman has sold his first car, 
he is put on a small drawing ac- 
after he has been 


count and 


graduated from the “junior” 
into the ‘‘master saicsman” class 
he receives both drawing account 
and been 


found sales- 


commission It has 


that most ‘“‘mast« 
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ONCE A WEEK the part-time salesmen attend 
These are given by executives of the company and form a complete course in training car salesmen. 


men” soon ask to be placed en- 
tirely on a commission basis 


“Master salesmen” as well as 
part-time men and “junior sales- 
men” are required to attend the 
lecture course and for the 
“master salesmen” there are the 
regular weekly sales meetings in 
addition. 

Of course, the object in hav- 
ing part-time salesmen is, after 
all, to form a nucleus from which 
‘“‘master salesmen” may be drawn. 
From ten to fifteen men in this 
latter division is the number re- 
garded as desirable. The men 
selected for this division are 
given a supplementary lecture 
course, covering much the same 
ground as the other course, but 
in more detail, accompanied by 
constant quizzing on proper sell- 
ing practice. 
secondary, 
force « are 


Members of the 
or “junior’’ sales 
allowed on the selling floor on 
Saturday afternoons, in order 
to break them in. Floor assign- 
ments for ‘master salesmen,” 
however, are made on the basis 
of proved ability. A “master 
salesmen” must sell an arbitra- 
rily fixed number of cars and 
turn in a certain amount of net 
eash before he can receive his 
floor assignment for the follow- 
ing month, this being based upon 
the predetermined amount of net 
business set for him. Should he 
not fulfill his quota, there is a 
break in the sequence of his 
floor period, and he must wait 
until he has made up the requi- 
site number of points before he 
ean take his turn once more on 
the selling floor. 





Uses Distinctive 


Advertising Style 























THE REO LADS, two characters originated by Mrs. M. A, Ladd, wife 
of the president of the Reo-Ladd Motor Corporation, Buffalo, point 
out each day in the Buffalo newspapers some characteristic of Reo 
cars. “The Reo Lads say it’s true,” is the standard way of beginning 


the advertising message. 


Three typical examples are reproduced here. 


lectures on 


automobiles and 


automobile selling. 


Shows How to Work Up 
Extra Equipmen t Sales 


N example of the results that 
can ,be accomplished by 


car dealer by actively pust 


sales of accessories and e« 


ment is given by the Strong M™ 
tor Company, Atwater, 
This 


special drive on sparkplugs, and 


firm has recently made a 


has run up it# volume to more 
than three times the sparkplug 
sales of any other dealer in the 
territory. 

At the Strong firm the sales- 
men do not wait till the custom- 
ers come and ask for plugs, 
they suggest to them the putting 
in of new plugs long before old 
ones are completely out of com- 
mission. The argument that new 
plugs produce a quick, hot spark 
and save gasojine is used to con- 
vince’ prospects” that perfect 
plugs at all times mean efficiency 
and economy. 

Whenever a customer drives 
into the service station his plugs 
are examined, and if any of them 
are defective the customer is 
told so, and is advised to replace 
them with new ones. He is also 
shown several of the best makes, 
and prices are quoted. In this 
way Mr. Strong is now selling 
from four to six plugs during 
the same time that before he 
usually sold one. 

Much attention is given to the 
sparkplug display. iA wide, 
low box, heaped full with plugs, 
is placed in the accessory win- 
dow, and a sign beside it, in two 
colors, reads: ‘New plugs make 
Your engine work better and 
save gasoline. We sell 
plugs.”’ 

Further, in the window has 
been arranged a contrivance 
which shows a spark plug firing. 
The plug is attached to a block 
of wood, painted blue, and a cord 
connects it with the electric light 
circuit. An old clock movement, 
with several simple attachments, 
timer. The display 
draws much attention, and helps 
to advertise the plugs. 

At the same time that Mr. 

talks spark plugs, he 
advantage of the oppor- 
tunity to sell testers. He is 
handling a good plug 2 
moderately priced, and it is 
demonstrated to all customers 
who have spark trouble. They 
are shown how easy it is, with 
the use of this instrument, to 
detect defective plugs, and thus 
avoid much engine trouble. The 
testers are displayed on cards in 
the window with the nines, ard 


good 


serves 


Strong 


takes 


tester 


are pushed as an 
accessory 


Mr. Strong has nd that 


not 


important car 


This teatuire, which is explained 
on small signs, is a strong draw- 
ing card. 


Warning Cards as 
Help to Sales 


“Quit Jay Walking” is the ad- 
monition of an original advertis- 
Badders, 
Ford dealer, Topeka, Kan. 3ad- 
ders seized the psychological mo- 
ment after the installation of traf- 
fic signals in the business district 
when the city traffic squad be- 
gan enforcing traffic rules on 
pedestrians as well as upon 


ing scheme of George 


drivers. 

Cards bearing the warning to 
traffic rules were 
furnished all the Badders sales- 
men and working force. When- 
ever a salesman crossed an in- 
tersection where pedestrians 
disregarding the rules he 
and handed out the 


observe the 


were 
stopped 
caras, 

Besides acting as a warning to 
pedestrians, the 
reminded the readers that Bad- 
ders sold Fords, The side of the 
card which contained this inti- 
mation read:— 

“QUIT ‘JAY WALKING.’ 

“If you really want to get out 
of the ‘Jay Walker’ class and 
feel at home on the streets of 
fair city, go over to 616 
Quincy and let George Badders 
fix you up with a new Ford. 

of YOUR FRIEND.” 


DISPLAYS USED CARS IN 
PRICE GROUPS 


The Packer Motor Company, 
Ine., Glendale, Cal., has had an 
exceptionally fine record in sales 
of used during the fall. 
This company, Studebaker deal- 
er for the district, makes a prac- 
tice of displaying cars in 


careless cards 


our 


cars 


used 
sroups. 

The best bargains are shown by 
themselves and less attractive 
used cars are not allowed to in- 
trude, as it has been found that 
one poor looking car will depre- 
ciate the value of the entire 
eronnp in the eves of prospects. 
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Chicago, Nov. 3.—Roger Keese, 
for many y2ars identified with the 
sale of electric automobiles in this 
city, has joined the sales staff of 
the Chicago branch of the Cadillac 
Motor Car Company. 


Kansas City, Nov. 3.— Jack 
Hoskins, half owner in the W-H 
Motor Company, Ford dealer in 
Rich Hill, Mo., near here, was 
killed in the crash of the fast 
Frisco passenger train near Mem- 
phis, Tenn., October 27, in which 
eighteen persons lost their lives. 
He was 45 years old and a part- 
ner with A. Whitlow in the Ford 
dealership. His home was in Kan- 
sas City. Burial was in Dallas, 
Texas. 

Evansville, Ind., Nov. 3.—C. §&. 
Sanford, plant manager of the 
local Hercules Corporation branch, 
builder of Graham and Chevrolet 
truck bodies, is in Detroit on a 
business visit. 


3.—John C. 
wHinshaw has been elected presi- 
dent of the Airuoy Company 
Illinois, representatives of the Air- 
buoy shock absorber, with head- 
quarters at 2625 South Parkway. 
He was for several with the 
Walker Vehicle Company. 


Chicago, Nov. 


5 


years 


M. 
fa- 
Row, has 
the local 


Los Angeles, Noy. 3.—Harris 
Hanshue, for many years 
miliar figure along Auto 
resigned as manager of 
factory branch’ the Apperson 
Automobile Company and has 
cepted the post general man- 
ager of the Western Air Express, 
Inc., recently organized to operate 
six airplanes between this city and 
Salt Lake City. 


a 


of 
ac- 
of 


Chicago, Nov. 3.—John WwW 





w. | 
|} various capacities during the 
of | 


| 


Hinshaw has been elected presi- | 


dent of the Airbuoy Company of 


Illinois, representatives of the Air- | Davis car 


buoy shock 
quarters at 
He was for 
Walker 


absorber, with 
South 
several years with the 
Vehicle Company. 


head- 
2625 


Los Angeles, Nov. 3.—Harris M. 





Parkway. | 


Lfamily 


! 


returned Friday from 
trip 
territorial headquarters, 


Hanshue, for many years a familiar 
figure along auto row, has resigned 
as manager of the local factory 
branch of the Apperson Automo- 
bile Company and, has accepted 
the_post of general manager of the 
Western Air. Express, Inc., recently 
organized to operate six airplanes 
between this city and Salt Lake 
City. 

Evansville, Ind., Nov, 3.—Frank 
Enz, local territorial manager of 
the Marland Refining Company, 
a business 
Ind., Marland 
and Chi- 


to Hammond, 


cago. 
Indianapolis, Ind., Nov. 3.— F. 


B. 


Newland has been appointed gen- 


eral sales manager 
Warnock Company of this city, 


of the Barber- 
dis - 


tributor of Ford cars, and will have 
supervision over_twenty-five sales- 


men. 
Indiana, State Automobile 
ance Company 
tified with the automotive field 


t 


He was formerly with the 
and has been iden- 


past 
en years, 





Dealer Doings 








Springfield 
just celebrated the fourth 
sary 
building 


t 


and 
| space. 


f 


t 


M. 
the Fogg-Stone Motors 


and 


Nov. 3.—The 
Company has 
anniver- 
the opening of its new 
This was recently re- 
lecorated and a two-story addition 
puilt, adding 20,000 square feet, 
virtually doubling the floor 
The addition will be used 
Buick maintenance on the 
ynd loor and GMC and Yellow 
ruck business on the ground floor. 


Springfield, Mass., 
Buick 


of 


or sec- 


9 
o. 


N. 
has 


aes Nov. 
resigned 
Compams 
The firm 
become the Stone Motors Com- 
pany, Ine., with Warren 
president and members 
interested. The 
continue to represent 
added the Apperson line. 


Schenectady, 
N. Fogg 


dealer. 


of 


will 


has 








INCORPORATIONS 








Albany, N. Y., Nov. 
York state incorporations just an- 
mounced include:— 

Checker Tire Company, 
Manhattan, $20,000; rubber 
business; W. T. Gardner, 
South 158th St., Flushing; L. W. 
Santasiere and ‘Rosa Alexander. 

Stanhope Taxi Operating Com- 
pany, Inc., Manhattan, $10,000; 
Robert A. Peattie, 233 Broadway, 
‘New York city; Hilda Rabinowitz 
and C. J. Aimone. 


Inc., 


O., Nov. 


Columbus, 3-{0. @. P. 








Advertisers in the 
Automotive Daily News 


Apperson Automobile Co. 
Automotive Rotary Lift Co 
Bendix Brake Co. 

Buick Motor Co. 
Ibyrne-Kingston Co. 
Chevrolet Motor Co. 
Chrysler Sales Corp. 
Continental Motors Co. 
Detroit Carrier Mfg. Co. 
Durant Motors, Inc. 

Flint Motor Co. 

Frick Brothers, Inc. 
General Motors Corp. 
Hewitt Rubber Co. 

Hupp Motor Car Corp. 

J. H. Newmark, Inc, 
duhasz Carbureter Co. 
Kellogg Mfg. Co. 
Locomobile Co. ef America 
Manhattan Insulated Wire Co. 
New Departure Mfg. Co. 
No-Carb Sales Co. 
Oakland Motor Car Co. 
Pierce-Arrow Motor Car Co. 
Rawlings Co. of America. 
Rickenbacker Motor Co. 
Rowe, Inc., Wm. 
| aa Mfg. 

S. Light & Heat 
with. Sainte Claire, 
Wire Wheel Corp. 
Wisconsin Parts 
Wise Industries, 


Corp. 
Inc. 
of America. 
Co. 

The 


These advertisers already recognize 
the importance of this daily news- 
paper as a medium for reaching 
the entire industry quickly. 


You eventually will count the AUTO. 
MOTIVE DAILY NEWS as the most 
efficient medium to reach the trade, 


3.— New| 


c., | $10,000; 
tire | 


S.).—New 


incorporations in Ohio 


are: 


accessories; 
4026 {Stuart L. 


Brewster, 
in autos, parts and 
Edwin H. Chaney, 
Lapp, John L. Thompson, 


3rewsillon 
deal 


Company, 


lrank Harrison and John A, Smith. 


| 
| 
} 
| 











| Elyria, 
trucks and accessories a 


ic. 
Waldorf 
Medina 
1 $10,000; 
land 
Spellman, 


and 


|Charles W. 
} tim. 


| Improvements 


j mit 


Waldorf Motor 
$25,000; 


Sales Company, 
deal in autos, 
nd operate 
general garage; Mary and Leon 
Greene, Mary and Russell 8. 
and Jacob Snyder. 

Oil Company, Medina, 
deal in auto accessories 
Norman Walker, Frank 
Edwin and Bert Morse 
M. Wyman. 


Nov. A Texas 
chartered the 
Motor Company, 

Jack W. Neal, 

and J. H. Chit- 


a 


oils; 


John 


Austin, Tex., 
corporation just 
Jack Neal Nash 
Houston, $25,000; 
Moody 


is 











Nov. 3.—Knox 
distributer for 
the Gardner eight in this vicinity, 
has moved into its new 

rooms at Sussex Avenue and 
Street, this city. 


Newark, 
Motor C 


J., 
Inc 


N, 


ars, 


Sum- 


Little Rock, Ark., Nov. 3.—Work 
has just been started. at 6th Street 
on brick 


the 


a one-story 
Madison-Smith 
located 


and Broadway 
building for 

Cadillag Company, 
524 Louisiana St. 

ing into which the 
will be 
it said, 


now at 


The new 
firm will 


and will be 100 by 


is 


| feet. 


| 
| 


Des Moines, Ia., Noy. 3 


‘room at 1312 Locust St. 


in | 


| Touis 


pat 


. | 
from | 
has | 


Stone | 
his | 
company | 
Davis 


show- |} 


build- 
move 
completed in three months, 
140 


The 
Overland Huntzinger Company has 
j leased a larger auto show and sales; to save 


Los Angeles, Nov. 3.—Taking 
another day off from Pacific Coast 
automobile doings 

and merchandis- 

ing accomplish- 

ments and get- 

ting back again 

to my old age 

sport of reminis- 

cing, those very 

early days of New 

York’s speeding 

on the road, of 

which I have told 

you, were 


six years—or perhaps a decade— 
of highly successful track racing. 

By the time this dirt circuit 
speeding came into worthwhile 
vogue, a year or two before the 
Ormond Beach races, New York’s 
automobile row was filled with im- 
porters of icreign cars eager to 
,exploit their wares, and, be it said, 
Jin those days they were highly suc- 
; cessful at it—-Winton, Peerless and | 
| Locomobile notwithstanding. 





Insur- | 


Not counting the old Guttenberg 
where Al Bostwick ran 
|away with the honors in his Win- 
'ton, Brighton Beach was the 
| pioneer in metropolitan 
|track racing. Down there by 
sea on August 1902, Harry 
| Harkness, hero of a four-hour 
!from Boston to New York and a 
Mount Washington hill-climbing 
| record, and later chief backer of 
the Sheepshead Bay Speedway, 
a Mercedes-Simplex, won the ten- 
mile free-for-all from F. A. La- 
Roche (Darracq) in 11 minutes 
54 4-5 seconds. That same day 
P.. Mooers (Peerless) beat 
Thomas Holden, Jr. (Locomobile) 
a mile in 1 minute, 58 seconds 
At the Empire City meet, Oc- 
tober 2, 1903, Barney Oldficid 
(Winton Bullet) won from Henri 
Page at 15 miles in 14 minutes, 
35 seconds, after Page had beaten 
Charley Schmidt in the Packard 
«iaray Wolf, Barney again, on 
October 22, 1904, made his ap- 
pearance at Brighton—this time 
at the wheel of the Peerless 
Green Dragon—only to be beaten 
by Maurice Bernin (Renault). 
And so on and on each 
year until the Sheepshead Bay 
Speedway was built and modern 
board circuits supplanted dirt 
track racing in the metropolis. 
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Most 
ories 
| those 
| whose ra 


vivid, 
of 


dia, of my 
3righton Beach were 
twenty-four-hour races 
pid changes in leadership 
through accidents and the break- 
ing down of cars unable to stand / 
the strain kept tens of thousands | 
{of spectators literally enthralled 
;throughout the night, the start 
| being set at close to midnight, for! 
|; spectacular and attendance rea- 
| They were races of cars, not 
pilots, a change of drivers 
permitted. 
first of them, on 
1907, was won by a 
Flyer with a record of 997 
an average of 41 miles 
; The runners-up were Lozier, 
| Jackson, Mitchell, 744. 
Most memorable of them all, 
however, to my mind, was the 
race in which two Loziers fin- 
ished first and second—I think 
Ralph Mulford drove one of 
them—and literaily saved the 
Tozier New York branch from 
failure; for in those days a 
Brighton Beach 24-hour win 
meant immediate big buying of 
the winning make. It was no 
secret that Harry Lozier then 
was in a bad business way in 
New York. He and Ed, that 
good sport brother of his, staked 
their all on the race and won out. 
Ten sales were closed the follow- 
ing Monday. The fame of the 
Lozier “one-two” victory spread 
all over the country, and the 

Lozier was not only saved, but 

grew into a money-making 

proposition. That's what rac- 
ing victories did for business in 
those days. 

To add some memories of 
lof the track meets at Morris 
and the Empire City course will 
run me over a column. I'll have 
them for another off day 
'for sunset doings. 
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CLASSIFIED RATES 


5c a word ine daily insertion ) 

If 6 consecutive insertions are used, the 6th insértion is free. 

If 12 consecutive insertions are used, the 11th and 12th in- 
sertions are Minimum classified advertisement accepted, 12 
words; if display type is used, 18 words. Maximum, as much as 
you like. Correct amount must accompany order or advertise- 
ment will not be inserted. * Send cash, check or money order to 
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run 
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| Street to the extent of approximate- 


| stroyed 


August | 
Thomas |} 
miles— ; 
an hour. |! 


tions being free. will cost $26. 


Automotive Daily News, 1926 Broadway, New York, N. Y. 











BUSINESS OPPORTUNITIES 


HAVE excellently located electric service 
station for sale. Manufacturing takes 

all my time. A snap for somebody. Write 

Rasmussen Electric, Fresno, Calif. 


FOR SALE 


AGENTS 
AGENTS AND DEALERS WANTED 

to take orders for fastest selling gas sav- 
ing device on market; sold on ‘‘no deposit 
free trial’’ to Ford, Dodge and Chevrolet 
car owners; every one is wanting one. 
Write for particulars. Apex Sub-Carbu- 
retor Co., Indianapolis, Ind. 


BUSINESS OPPORTUNITIES 


THE ADVEKTISEMENT below contaias 

69 words, and at 6c a word will cost 
| you $2.60, 

6 consecutive insertions. the sixth 
sertion free, will cost $12.50. 

12 insertions, the 11th and 12th inser- 
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FOR 

several successful appliances for test- 
ing automobile electrical devices. Box 
No. 48, Automotive Daily News. 
FOR SALE—Garage and showrooms, 

ing Hudson and Essex cars, fully 
equipped shop, doing good business, re- 
quires about $20,000 cash. For further 
particulars write W. E, J., manager, 
care Automotive News. 


HELP WANTED 








sell- 
in- 


EXPERIENCED automotive 
electrician wants form active 
silent partnership with live 
car dealer, tire dealer or ga- 
rageman; will go anywhere; 
have all capital needed; what 
I want is to meet the right 
man; if you are turning elec- 
trical business away, here's a 
chance to ‘‘cash in’’ on it. Ad- 
dress Box No. Automotive 
_Dar arly News. 








WANTED—Salesmen to sell the Klay 
Universal Gear, Pulley and Wheel Pull- 
ers (the largest and most complete line of 
pullers on the market) direct to plants, 
industrial concerns of all kinds. garages, 
service stations and battery service sta- 
| tions The lock nut principle sells tool 
7 owe }at sight Large commissions ‘and quick 
CAPITAL W AN’ TED jreturns. Write for proposition. The Scott 
to finance production on an electric clear- | & Ewing Co., Bluffton, Ohio 
across windshield wiper; one of the great- 
, > a SALESMAN 


est inventions trade has ever seen and 

the most efficient device on the market. | ————————__—— 

Further particulars George Canata, 262|5PECIALTY JOBBERS and salesmen are 
doing a nice business with THEF-A- 

i.ARM the onty inexpensive device that 


Dover St., Boston. 
PARTNE. x wanted; Dodge Brothers Sales | DOES prtoect accessories, tools and ward- 
robe besides the automobile itself. Write 


contract; rich railroad and agricultural! | 
Rasmussen Electric Mfg, Co., Fresno. Calif 


section. Box 146, Rocky Ford. Col. 
TROUBLE LAMPS 
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ELECTRICAL EQUIPMENT 











BATTERY CABLES 


For Ford, Chevrolet, Dodge, Buick, 
and other cirs. 


BUY FROM YOUR JOBBER 
CATALOGUE UPON REQUEST 
Manhattan Insulated Wire Co., 
17-23 West 60th St., N. Y. City. 


WONDERLAMP 


Electro Magnetic Trouble Lamp. 


Big money maker for agents and dis- 
tributers. Every demonstration a sale. 


THE WONDERLAMP CO., 
Fisk Building, New York, N. Y. 





























TIMERS 





Fire Losses 


Spartanburg, S. C., 
damaged 











DU MOR 
Make and Break Timer 
for Ford Cars. 


GEO. 8S. BIGKLOW, Genl. Agent 
Blueblaze Mot Specialties Corp. 
728 Monadnock Block, Chicago 


3.—Fire | 
the adinens and ! 
vulcanizing department of the Wil- | 
lard filling station on East 


Nov. 


Main | 


ly $3,000. 














Iil., Nov. 3.—Fire.de- 
fSarage operated 
at 


Belvidere, 

|} burning six cars and ruining his 
by | stock of tools and equipment. The 
Stillman Valley,! loss was $5,000. 
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)pportunity 


knocks for everyone 
in our business 
opportunity column 

A Business Opportunity Ad in the AUTO- 


MOTIVE DAILY NEWS brings quick 
response. 


READ FOR PROFIT 
USE FOR RESULTS 
5 CENTS PER WORD 


mine | 


Automotive Daily News 


| 1926 BROADWAY, N. Y. C. 





